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THE LEADING FIRE INSURANCE COMPANY OF AMERICA, INCORPORATED 1319. CHARTER PERPETUAL. 
E. O. WEEKS, Vice-President, ‘ A. C. ADA 
WM. H. KING, Secretary. WM. B. CLARK, President. HENRY A, t Assistant Secretaries. 
NORTHWESTERN BRANCH, OMAHA, NEB. 
WM. H. WYMAN W. P. HARFORD 
Cash Capital seoeccsces cocccccccesh 4,000,000 00 ° ® 
Cath Rettiteceseoxeee sc iiandilil 13,357,293 72 Geneeal Agest, Aust. General Aquat, 
Total Liabilities........+008 coos 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus.......sesescsses coos 5,309,955 03 BOARDMAN & SPENCER, General Ageats 
Surplus to Policyholders eeee ceee 9,309,951 03 {INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years......+.- 88,243,332 93 CHICAGO, ILL., NEW YORK, 
545 La Salle Street. 52 William Street, 














KEELER & GALLAGHER, General Agents. |=T'*Suiseive, 12 vine ar, 
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WE OFFER TO MAIL, 
FOR THE POSTAGE, 


TO FIRE INSURANCE AGENTS GENERALLY 
ANY OF THE FOLLOWING: 





“HOW TO BUILD A HOMIE.” . - * ~ - a - 156 Pages. Postage 4c. 
“HOW TO BUILD FIREPROOF AND SLOW-BURNING. a - - 132 Pages. “ 5c. 
«PLANS AND SPECIFICATIONS FOR ECONO WICAL DWELLING HOUSES, BARNS, Etc.”” 75 Pages. “ 6c. 
“THE RELATION OF FIRE INSURANCE TO THE COPIMUNITY.” - - ~ 32 Pages. “s 2c. 
“WHAT CONSTITUTES A SAFE ELECTRICAL EQUIPMENT.” - - - - Leaflet. “ Ic. 
ADDRESS: 
protects  LHE CONTINENTAL FirRE INSURANCE COMPANY, - 
ITS LOYAL: AGENTS CONTINENTAL BUILDING, 46 CEDAR STREET, OVER-HEAD WRITING 
NEW YORK. 





D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President, 
EDW. MILLIGAN, Secretary. JOHN B,. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 


svS iINe« 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX Outstanding Losses, $253,062.15 Assets, $5,583,494.25 Reinsurance Reserve, $2,067,862.57 Net Surplas, $3,242,549.93 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND ‘TOWNS. 
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Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D. Maan, 


President. 


H, E. Meap, 


Vice-President. 


Cuas. W. ScHENK, 
Secretary. 


The Ohio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE CO..........0f New York, &. 
ALLEMANNIA FIRE INSURANCE CO...... wean 
A. K. MURRAY, General Agent, 
> Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, Oti0. 
Remember: The Ohio General Agency Is a Home Institutien, 





GCUMMED POLICY LABELS. 


PRICE LIST 


COLORS. 
Red and White, 
Biue and White. 

er Chromatic. 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI, 


Tel. M. 2914. Tel. M. 2077. 
SEND FOR SAMPLES. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


CO7APOSED OF 


EUREKA SECURITY 
Fire ald Marine Insurance C0.| Fire Insurance Company. 


ORGANIZED 1864. Oreanizep 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 

Capital $250,000, Assets $572,092.80. Surplus $396,892.19. 
F. A. ROTHIER, President. 


ADAM BENUS, Secretary. Cincinnati, Ohio. 





Firemen’s Insurance Company 


OF BALTIMORE, MD. 


G. W. POHLMAN, 


General Agent for State of Ohio, 25 E. 3d St., Cincinnatt, O. 


P. YW. BUNTINGTON, Presideat. 





G, W. SINKS, Vice-President. H. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Lightning and Tornado. 





1SO1. 


INSURANCE 


NATIONAL company... 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 





E. W. BURNET, 
Secretary. 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


- TEUTONIA 


FireInsuranceCompany, 
OF DAYTON, OHIO. 


INCORPORATED 1865. 
OnIO’S STAUNCHEST FIRE INSURANCE COMPANY, 


$565,947.07 
NET SURPLUS pra Capital and all Liabilities) 390,727.27 





EDWARD PAPE, President. 1. A. LEGLER, Vice-Pres't. J. LINXWEILER, Jr., See’y. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, 1901, of $1,318,486.00, reserved 
as follows for the protection of pelicyholderss 


Net Cash Surplus ee voeeeseceseeee «et eeeeeeocooes cosceee 149,731.08 


Total. & C8OSSSCSOSSCOSSSCC GS SEEE* $1,118,486.00 


= JAS. C. JOHNSON, Pacsiocet 


M.L. BENHAM, Sccacraar 


== ORCANIZED IN 1648 
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OPFICERS: 

F. H. Nicnors, Asst. Secretary. 

W. L. Eaton, Gen’l Attorney. 

W. H. Kennepy, Supt. of Agents. 

J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(FuLty pap.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30 00 an 
nually. Each share is guarantecd to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund. all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years,and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. 
of loss, as every dollar is guaranteed to the policy holder whether he lives or dies and 
is secured with a deposit with the State of lowa. 


D.F. Wirrer, President. 

ARTHUR REYNOLDs, Vice-President. 
C. W Marquarprt, Treasurer. 

G. C. CROWELL, secretary. 


ASSETS, $741,000 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten 
year endowment investment policies. Address or call upon 
L. E. SPENCER, 
Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 
G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 


ident Des Moines National Bank; John Herriott, Ex-Treasurer State of lowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 


Trust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilerest. Wholesale | 


Lumoerman; F.C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Sup. 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. VU. 
Urowell, Des Moines 
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Instituted in Reign of Queen Anne, A. D., 1714. - 


Union Assurance Society of London 





No Overhead 


Writing. Loyalty to 


Local Agents. 
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No Dual 
Agencies. 


’ 
’ 


te 


. 
o..%..8..% © 8%. 9.9 2.9.9. 9 9.9.0.9. 9.9.9. Sislecl. 














UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg. , Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 
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Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the_United States 
and in Conada, 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire » complete knowledge of the details of the padieonp by Sittpens study and 
——— experience, can, by sir? his capacity, establish his claim to the 
ighe-t position in the field. It is within his certain reach. The opportunities for 
prt oma apy are ——. All — i will be furnished upon 
P ‘ompany’s Superintendents in any of the principal cities, or to the 
Office, No. 1 Madisos Avenue, New York City. ” sanenee 





OFFICERS, 
R, HeGEMAN, President, . J. THompson, Cas* f 
EY FISKE, Vice-President. J ny eR ge 
ey _ Saesen, 2d Vice-Pres’t. 
EORGE B. WOODWARD, Secretary. 
Tuomas H. WILLARD, Medical Director. 


AMES S. ROBERTS, Ass’t Secreiary ~ 

AMES M. CRAIG, Actuary. 

ON, STEWART L,. WOODFORD, Counsel. 
A. S. Enieurt, Ass’t Medica) 


| 


No possible chance | 











STATEMENT 


Mivral 


JIwmwra.ice Compam 


of Watertown? 


48th ANNUAL 






A, H. SAWYER, President. W.H. STEVENS, Secretary 


Capital, - - - $ 500,000.00 
Assets (to protect policyholders), 2.283,556.42 
Net Surplus to Policyholders, 1.043,538.55 
Net Surplus to Stockholders, - 543.538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F.W. «AL&XANDER, Special Agent for indiana and Kentucky, Indianapolis, Ind. 
L. 5. MacENANEY, Special Agent for IMinois and lowa, 195 La Salle St., Chicago, Il. 

INSURANCE 


HE AMERICAN FIRE company, 


. 4 OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 


PHILADELPHIA. 





T 





al = ’ > 
CASH CAPITAL, - - - - - - - & 500.000.00 
Reserve for Reinsurance and all other claims, - 1,729, 708,58 
Surplus over all Liabilities, - - - - ~ 247,362.42 
TOTAL ASSETS, JAN. 1, 1901, - > - - $2,477,069.00 
THOS. H. MONTGOMERY, President. PTCHARD MARIS, Sec’y and Treas. 


WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, 
Special Agt. for Michigan, Ann Arbor, Mich. 


WM. B. KELLY, Gen’! Mgr. 
CHARLES L. HECOX, 


Special Agt. for Ohio, Columbus, Ohio 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West 





ON OES By Wig is stas eescesvcinertianiavinenen $3,656,401 5. 
Ne CIN obs sts o0ccn08be shecnnentved pews nenees ase eso’ 200,000.00 
Liabilities, including reinsurance, .............eeseeeee coves 2,181,179 89 
WUE GOMILUS, 0.0 coc cecenssdescsecsses . -1,275, 221.70 





C. O. COLLMAN, Pres. 

HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


GCERNMANIA FIRE INSURANCE 


COMPANY... 
ORGANIZED 18668. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1901. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec. 





CGE ircaing dareanasecnrvoesses es 
Reserve for Unearned Premiums......... 
Reserve for Losses under Adjustment 
Reserve for all other claims........ 
Pe Dn dasevns utncest cose cces 
Total Assets 


..«+.81,000,000.08 
-. 1,5663,778.08 
81,571.60 

eee 42.475.41 
. 2,275,975.39 
....84.963,80U.4U0 





HUGO SCHUMANN, President. 


a. Von BEENUTH, } Vice-Presidents, 


CHARLES RUYKHAVER, Secretary. 
Gro, B, Epwarps, Y - 


Gustav Kear, Ass’t Secretary. 
WESTERN DEPARTMENT, 


E. G. HALLE, Manager, Royal Insurance Bidg., Chicago, IL 
HM. W. CLAYTON, State Agent, Troy, O. 


UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO, 








Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 





The most complete publications of the kind issued. In use by 


General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 








4 THE WESTERN 


UNDERWRITER. 








The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Satte Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





ORGANIZED 1851. 


“** PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill., - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 























- CHARTERED 1866.... 


THE OLD RELIABLE 


Harttord Life Insurance Company 


HARTFORD, CONN. 


Gro. E. Keeney, President. 


Cuas. H. Bacatt, Secretary. 


Issues policies upon all the latest plans and most liberal conditions. 
Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
ENDOWMENTS at AGE 80. 


In its Industrial Branch, it issues Adult and Juvenile Whole Life, En- 
dowment, Semi-Endowment, and Life-Endowment-at-Age-80 Policies, in 
amounts from $10 to $500, from Ages 2 to 60. 

a are plain in terms and conditions. 
full immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$21,000,000 Paid to Policyholders and Beneficiaries. 


PURCHASE A HARTFORD LIFE POLICY AND YOU GET THE BEST. 


All contracts are in 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


™ Accident and Health. 
NORTH 3S ; 

AMERICAN “2 
ACCIDENT g 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE, C0) 
CHI \GO. 


Write to A. E, FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





lmhe A TNA LIF Insurance Company 
— of Hartford, Conn. 
GIVES RESULTS IN 
LIFE, TERM and ENDOWMENT INSURANCE 
WHICH ARE UNEQUALED, 


Ssjc0F% oe LIFE, ACCIDENT AND HEALTH INSURANCE 


World writing = 








Assets, January 1, 1901...................+- $36,092,086 O1 
SD 5.0. vides snkv anges cvsedtshoniooesesencetin 51,026,876 61 
Guarantee Fund in Excess of Require- 

ments by Company’s Standard........ 85,065,209.40 


MORGAN G. BULKELEY, President. 
Cc. BE. GILBERT, FRANK BUSHNELL, 
Ass’t Sec’y, Agency Sec’y. 
COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, Ohio. 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland, Ohio. 
SUPERINTENDENTS OF AGENCIES: 
T. 8. Merrill, 134 Monroe St., Chicago. 


J. L. ENGLISH, 
Secretary. 


H. B. Houghton, San Francisco, Cal 





The [pion Central Life Insurance Co. 


CINCINNATI, OHIO. 


$26,440,297.28 
3,693,343.46 


ASSETS, January I, 1901, * e 
SURPLUS, * * . . 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents, 


JOHN M. PATTISON, President. 








November 21, 1901. 











Successoe to 





With which Is combined 
BLACK AND WHITE—Established 1890. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago (164 
La Sal'e Street), and Cincinnati (4&tna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 


” entered at Chicago Postoffice as mail matter of 
the second class. 











FAIR COMPETITION IN LIFE INSURANCE 


W. F. Workman, one of the agency di- 
rectors of the Franklin Life of Springfield, 
in talk the Chicago Life Under- 
writers Association, gave some interesting ex- 
periences of competition as he met it in the 
field. He believes that one of the crying evils 
of the business is the tendency of solicitors 
to get business by showing the demerits of 
other companies rather than by the merits of 
their own companies. 

He called attention to the insinuations fre- 
quently thrown out, the innuendoes, whereby 
a policyholder became unsettled in his mind 
as to the value of his insurance, thus doing 
harm to the cause at large. Mr. Workman 
held that it was the duty of every life agent 
to more securely lodge in the minds of pol- 
icyholders the value of their existing con- 
tracts if they were in a sound and reputable 
company whose future was assured. 

The tendency to decry other companies and 
other agents has not abated to any great ex- 
tent, especially when it comes to the smaller 
companies. They are made the target for 
many shots on account of their size, and yet 
most of them are really giving better returns 
and are as strong financially in proportion as 
the more presumptuous institutions. The 
opinion that the public forms of life insurance 
is molded by agents. The maligning of 
reputable company only poisons the mind of 
a hearer as to life insurance in general and 
makes him suspicious of all companies. 


a before 


a 





UNDERWRITING FROM ACROSS THE SRA. 

Local agents are getting pretty tired of those 
foreign companies which undertake to run the 
details of their business from beyond the sea. 
There are some which follow the same policy 
of the successful American companies and do 
not try to sail with the wind. 

The most annoying feature in a local agency 
as far as company representation is concerned 
is an erratic policy. A company will lose busi- 
ness for a while in a city or State, or prob- 
ably on a certain class, and pull out, very 
likely, at the moment the point of profit is 
reached. The successful institutions are those 
that have followed a fixed policy, changing 
only when basic conditions change. 

The company with uniformity and perma- 
nency has the confidence of agents. It is after 
a general average and is not panicky. It real- 
izes that there will be periods of loss and 
others of profit, and in the long run it intends 
to make money. 

We have in mind some foreign companies 
whose managers across the water undertake to 
underwrite in this country, instruct their rep- 
resentatives what to do in some minor affairs, 
pull out of this city or that State, cut down 
on this class and cancel on that, throw back 
abstracts of dailies with positive orders to get 
off, criticize severely every loss—all at long 
range. 

The foreign companies that have gone along 
smoothly and made money in this country are 
those who allow their resident managers to do 
the underwriting. If a company cannot find 


a man of ability and sound judgment in this 
country whom it can trust, it certainly has no 
excuse for operating here. A manager is sup- 
posed to be paid not so much to carry out in- 
structions as to do the underwriting. A clerk 
on small salary could fill the former position 
just as well as a high-priced manager. 

Undoubtedly some boards of directors abroad 
are exacting and erratic. If they do not make 
money in a town they want to pull out, not 
knowing local conditions or possibilities 

We have had good examples within the last 


few months of shifting policies. The time 
has arrived when the agents of some com- 
panies do not know whether to carry out 


orders, knowing that a new line will be fol- 
lowed within a few days after instructions are 
received. 





THE CALEDONIAN’S REINSURANCE DEAL 


The reinsurance of the southern and- most 
of the western business of the Caledonian was 
certainly a surprise. It has been trimming out 
its holdings for some months, but it was sup 
posed bedrock had been reached 

The company’s explanation that it desired 
to reduce its receipts and was not able to re- 
ject lines on good business to bring this about 
will hardly be taken seriously. 

Such companies as the Caledonian so rad 
ically cutting down its territory accentuates the 
panicky feeling in this country. Now comes a 
report that two large English companies are to 
amalgamate, and credence is given it because 
one of them has so materially pruned its busi 
ness recently. 

The unprofitable end of the business needs 
still more attention, and that right quick with 
so much capital at risk. 





CALEDONIAN SPECIALS TO RETIRE. 
Owing to the extensive reinsurance of the 
western business of the Caledonian, George E 
Herrick of Milwaukee, special agent for Wis 
consin, Minnesota, lowa and Nebraska, will 
retire from the company’s service on January 
1. H. E. Boning of Cincinnati, Ohio 

agent, will also retire at that time 


State 





Rescinds The Bonding Resolution. 

The Chicago City Council, which recentiy 
passed a resolution directing officers of the 
city not the bonds of National 
Surety Company because it was-alleged the 
company refused to acknowledge liability un- 
der a contractor’s bond for street paving, has 
rescinded the action. 
it 


to accept the 


The company states that 
had never been asked by the city either to 
affirm or deny liability. 


Fidelity & Casualty Loses a Suit 
The United States Court of Appeals at New 
Orleans has the judgment 
of $ 


sustained the 
in the sum 5,000 against the 
Fidelity & Casualty Company, the amount of 
an accident policy held by D. B. Noah, who 
was found dead in his bed at Kosciusko, Miss 
the company denied liability on the ground of 
suicide, which the court held it did not prove 


of 
lower court 





C. P. Engelman of Chicago, special agent 
of the Sun, becomes an independent adjuster in 
that city. 





BisHop.—Charles Nelson Bishop, city man 
ager of the Northern at Chicago, has about 
completed a course of pugilistic training at 
William Muldoon’s school of physical culture 
in Purchase, N. Y. Private advices from Wil 
liam are to the effect that Athlete Bishop has 
developed unusual powers. He _ possessed 
latent muscular tissue that had never been put 
in active use. His agility with the gloves, his 
daring maneuvers and rapidity of movement 
have attracted the professionals. Mr. Bishop 
has been hobnobbing with Jeffries, McGovern 
and McCoy. A match is being arranged to be 
pulled off in H. W. Magill’s private office 
between Bishop and “Dusty” Miller. Follow- 
ing his course in training, Mr. Bishop will be 
in trim to defend the Insurance Patrol, and 
perhaps get the system extended. 








. 


Attorneys for the Mutual Life of Chicago An- 
nounce that the Company Will Soon 
Be in the Field. 
The attorneys for the recently incorporated 
Mutual Life Insurance Company of Chicago 
are completing arrang 


As yet they 


ments to get the institu- 
tion started 


decline to announce 


the stockholders or the active underwriters 
They state that at least two experienced in- 
surance men will be prominent in operating 
the company. ‘The stock is beine sold at 200, 
thus giving $500,000 capital and $500,000 sur 
plus 

It is the intention of the company to seek 
country business, where a plant is less ex- 


pensive and policyholders are more persistent 
lhe larger points where competition is sharp 
and expenses are heavy will be dealt with spar 
ingly. 


It is announced that the c 
a peculiar form of stocl 


K 


ympany will write 
rate policy. A maxi- 
mum rate will be made, lower than the par- 
ticipating rate. If the 
pany warrant it 


experience of the com- 


1] 1 
will rate will be lowered 


the 
by returns. 
One of the striking features of the company 
will be its first premium. It will use 
the preliminary term plan, but will charge the 
insurant only 60 per cent of the rate on 
ordinary life policy on any form of contract. 
Miles Menander Dawson of New York is the 
company’s actuary. 


year 


an 





WANT FRIEDMAN LOSS COMPROMISED 

\ very strong effort is now being made by 
the Friedman interests at Grand Rapids to get 
companies to agree to a compromise on the 
loss to the Friedman department store, which 
the companies claim collapsed while under 
going repairs, and caught fire some hours later 
lhe North America 


other companies 
against 


settled its 
held 
acknowledgment of liability 
rhrasher Hall, a public adjuster of St. Louis. 
has now hand in the game, and an 
nounces he will be in Chicago this morning, 
accompanied by the Messrs 
company 


share, but the 


have strenuously 


out 


any 
taken a 


Friedman, to meet 
and talk over the 
matter. He assured companies that they would 
waive no rights by 


representatives 


being present. The com 


mittee of western managers that has had the 
loss in hand, yesterday requested all com 
panies interested not to have any representa 
tive at the meeting 





DENIES CONSOLIDATION RUMOR. 
For the last few days 


a report has gained 
general 


circulation that the North British & 
Mercantile and Scottish Union & National 
were to amalgamate. J. H. Brewster, United 
States manager of the Scottish, emphatically 
denies the rumor. 





AGENCY GETS GRADED COMMISSION, 
Upham local 
Ill., have 
according to 
of 


unionized, 


Brothers, agents at Jackson- 
graded commissions 


ruling of the 


ville, will now 


a new governing 


committee Some time ago, the 


the Union 


agency but the 


governing commit- 
e would not permit graded commissions paid 
owing to the senior member, A. M. Upham, 
of the Jacksonville Farmers 
County Mutual, which writes nothing but farm 
property, and that in Morgan County. 
It has no agents or solicitors and Mr. Upham 


onl 


le 


being secretary 


only 


y receives a small fee for signing policies. 
None of the companies in the agency will write 
farm property. Owing to the peculiar condi- 
tions, it seemed a far-fetched ruling to deny 
the firm graded commissions, and considerable 
pressure has beer brought to bear to get the 
ruling reversed, which now has been done. 
Starkweather & Sheply of Providence, R. I., 
have been appointed attorneys of La Pater- 
nelle of Paris. They also represent Lloyds of 


London, La Metropole of Paris, New England 


Lloyds and L’Union of Paris. 
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WANT THE NATIONAL PLAN. | 
STATES RATIFYING THE MEASURE. 


Local Agents Association Expects that Suffi- 
cient Strength Will Develop to Adopt 
the Put-in-Bay Resolution. 


(By the Insurance Associated Press.) 

Chicago, Nov. 19.—A widespread interest is 
in managerial both East 
and West, as to the probable outcome of the 
call, of the National 
Agency Association upon the state associations, 


manifested circles, 


made by the officers 
to endorse the proposition in regard to legisla- | 
tion adopted at the Put-in-Bay convention. It 
iearned that States have already | 
ratified the new by-laws, and at that all the | 
replies received to the call thus far are favor- 
able to the proposition, with the exception of | 
of the western States. 
The present indications are that the proposi- | 
uon will be favorably acted upon by a sufi- | 
cient number of States to insure its going into 


force, although 


is several 


one 


this cannot be definitely pre- 
dicted. Perhaps two or three other States will 
feel disposed to follow the example of the 
western State referred to and oppose the del 
the National 


egation of a veto power to 


as- 


sociation. 


Objection to the Adoption. 

The objection to adopting the National as- 
sociation’s new by-law seems to be, that the 
state associations know what should be done 
in regard to legislation in particular 
States better than any committee representing 
the National body. The feeling is, that if 
the association acquiesce in the proposed 
amendment, they debar themselves from pro- 
moting legislation deemed beneficial to local 
interests which the National organization 
might deem it advisable to oppose. 

Those who favor the new by-law claim that 
the most important thing at this time is to 
strengthen the National and en- 
able it to confer with the company managers 
upon an equal footing. It is quite definitely 
settled that the company managers are indis- 
posed to confer with the National association 
upon any proposition, unless they have some 
assurance that the orgavization can discuss | 
with them some uniform platform in regard to 
state legislation, which will be satisfactory 
to companies and agents alike, and which, if 


state 


association 








agreed upon, can be put into operation in all | 
parts of the country. 
Prop Is Reasonabl 

Most of those who are interested in state 


associations believe that this is a reasonable | 
proposition; that it is not fair to ask the com- | 
panies to confer with the agents upon the 

propositions which are of particular interest to 

agents, unless they are at the same time, will- 

ing to confer with the companies upon propo- | 
sitions of interest to the latter. They believe | 
that the state associations must be willing to 
sacrifice something in the interests of the Na- 
tional which the parent or- 
ganization and out of which most of the state 
associations have grown. They recognize that 
the cohesion of the agency movement in every 
State depends so largely upon the strength 
and prestige of the National association, that it 
would be most unwise at this time to weaken its 
influence by denying it the power which is 
asked. They do not see any danger in giving 
such power, as any abuse thereof is always 


association, is 


subject to review and check by the delegates 
from the different associations. 
Committee to Be Carefully Chosen. 

It is understood that the committee on legis- 
lation of the National association, consisting 
of ten members, will be very carefully selected 
to represent every section of the country, and 
the varying interests of different agents, 
that the control of the matter is not likely 
to i he hands of any particular clique 
any set of agents located in particular sec- 


SO 


fall into t 
or 
tions of the country. 

It is an interesting fact that the National as- 


sociation, in submitting the question of its 
amended by-laws to the state associations for 
ratification, has made a distinct sacrifice of its 
defined rights in the matter. The National 
association has a right to effect a change in its 
own by-laws at will. The state associations 
are in effect subsidiary branches of the Na- 
tional body, and strictly speaking, a majority 
vote of the delegates at any general conven- 
tion would control them. In the present in- 
however, it was believed that with a 
so fundamental, it was best to secure 
the hearty and willing co-operation of all the 
state associations and make the adoption of the 
new by-law contingent upon its acceptance by 


a large 


stance, 


change 


majority of the state associations. 
Ratification by States. 

The new by-law calls for approval by the 
executive committees of the different state 
associations, which are appointed by the associ- 
ations to carry on their work. It is, therefore, 
unnecessary to call special meetings to act 
upon the matter. The officers of the National 
association expect that the ratification of the 
new by-law will not be long delayed, so that 
an effective conference on subjects of mutual 
interest to the agents and companies may be 
participated in at an early date. 

Those who are prominently identified with 
the agency movement feel that much of its 
depends upon the outcome of this 
proposition, and that the interests of the local 
agents, for which the National association 
stands, will be materially promoted if the new 
by-law is made effective. 


success 





COUNTY ASSOCIATIONS’ GOOD WORK. 


Several Organizations Hold Meetings and 
Splendid Feeling Is Manifest 
Everywhere. 

The annual meeting of the Columbiana 


county branch of the Ohio Agents Association 
was held at Salem last 
H. of East Liverpool 
president, and C. E. Greenamyer of Leetonia 
fill the office of secretary. While 
there is a little friction at East Liverpool and 
Wellsville, this branch is in good shape. 

C. P. Hitchcock of Lorain has withdrawn 
his resignation from the local branch in that 
county and has again agreed to affiliate with 
the organization. Manager A. 
that the assoication 
order there now. 


to 


Thursday, and George 


Owen was re-elected 


chosen to 


P. Ross states 
in splendid working 
are making an effort 
get all the agents in the county to join. 
A called meeting of the Jefferson County 
branch was held at Steubenville Saturday, at 
which Manager Ross was present. This 
branch is one of the oldest in the State and 
is in excellent condition. 

The Erie County branch has had a won- 
derful growth since its organization. All the 
agents in Sandusky and all with the exception 
of two or three in the county are now mem- 
bers. The tariff rates of the Ohio Inspection 
Bureau have been adopted and they are now 
in position to do good work in Sandusky. 

The Summit County association, with head- 


is 


They 


quarters at Akron, is gradually extending its 
the entire 


isdiction 


over county, and an 
effort is being made to get all the agents to 


report their business through Secretary Cranz 
at Akron. He is meeting with favorable con- 
sideration on the part of the outside agents. 





Publicity Committee at Work. 

John P. Hubble of the Greenwich met the 
Ohio publicity committee at Columbus, Mon- 
day, and the work outlined was gone over and 
additional 


plans for the detail were mapped 
The campaign before the legislature was 
discussed and the best methods of accomplish- 
ing the work were outlined. While these mat- 
ters looked to be rather easy at the beginning, 
with the near approach of the time they have 
become more difficult and in order to gain one 
or two of the main points, the committee will 
do some very careful work from this time on. 


out. 





AS SEEN FROM CHICAGO 





was manifested in 
western circles at the announcement of the re- 
insurance southern business—that of 
Missouri and considerable of the western risks 
of the Caledonian. The Phenix of Brooklyn 
was the reinsuring company. The Caledonian 
has been trimming its western business fast 
and hard. It pulled out of a number of towns 
entirely and greatly restricted its writings in 
others, so that usefulness to agents was 
greatly impaired. The United States business 
of the company amounted to 60 per cent of its 
entire receipts and it was decided to reduce 
this. ‘Lhe management then began to curtail 
in every direction. It now decides to restrict 
its field in order to further reduce its premium 
income. 

lhe reinsurance covers a good block of west- 
ern business, aside from all of Missouri. IIli- 
nois and Indiana are not affected, but Ohio, 
Michigan, Wisconsin and some northwestern 
States have most of the points reinsured The 
company is practically emasculated in the West 
and will no longer be any factor in this field. 

ihe southern business of the Caledonian was 
considered a very high grade. When the Cale- 
donian-Niagara combination ended in 1894 the 
Caledonian took over the southern risks of both 
companies. ‘The years following were profit- 
able. For some reason the company has lost 
caste in the South during recent years, and has 
estranged many of its agents. 

Some time ago the company endeavored to 
reinsure its lines in the Western Factory Asso- 
ciation, and, it is said, is anxious now to with- 
draw from the association if it can satisfac- 
torily dispose of its holdings. 

The following is the territory covered by 
the reinsurance: North Carolina, South Caro- 
lina, Georgia, Florida, Alabama, Mississippi, 
Louisiana, Arkansas, Texas, Kentucky, Ten- 
nessee, West Virginia, except Wheeling, Iowa 
and Missouri. 

All of Ohio is included except Cleveland, 
Cincinnati, Akron, Dayton, Toledo, Springfield 
and Columbus. All Minnesota is covered ex- 
cept Minneapolis, St. Paul, Duluth, Winona 
and Stillwater. All Wisconsin is taken except 
Milwaukee, Madison and Superior. There are 
about forty agencies in Michigan which remain. 

It understood the Caledonian-American 
will retired. 


surprise 


of the 


its 


is 


be 


GERMAN’'S SOUTHERN OFFER. 

The German of Freeport has ordered its 
southern general agents, Shumard & Co. of 
Dallas, to recall its 30 per cent commission 
offer on excess business over that of last year. 
Secretary Trembor states he knew nothing of 
the offer, would not sanction it under any 
consideration. He regards it as foolish and 
entirely uncalled for, and has emphatically re- 
pudiated it. Secretary Trembor cannot ac- 
count for this and is much chagrined that the 
company is placed in such a light. 

+ + 
EFFECT OF MERCHANTS REINSURANCE. 

Owing to the reinsurance of the western 
business of the Merchants of Newark. the 
agents in- sections affected have been 
greatly agitated. Cancellations have been fre- 
quent and locals are not disposed to trust to 
the future. 

In connection with the reinsurance, an inter- 
esting bit of recent history is told. 
months ago the l 
tically closed to 


not 


Some 
company had a deal prac- 
reinsure in the New Hamp- 
shire Fire. E. B. Creighton, Pennsylvania 
for the New Hampshire, had cir- 
cular letters gotten up to all Merchants’ agents 
in his field, addressed and ready to be mailed. 
He was to be apprised when the deal was ap- 
proved. The letters were taken to Charles 
Tredick’s office in Philadelphia, where Mr. 
Creighton has desk room. He expected a wire 


special 


from Newark late in the afternoon the day 











i 


¥ 





the directors met. 
meeting, caused by Director Isaac Dood ob- 


his office late and found a “memo” 
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There was a hitch in the 


ecting, and around him gathered a small co- 
erie, who wanted the company to continue. 
\ clerk in Mr. Tredick’s office noticed the let 
ers, saw their importance and concluded thev 
should be mailed. Mr. Creighton returned to 
from the 
lerk to the effect that the letters had gone out 
Mr. Creighton had not received advices from | 
Newark. He hurried to the post fice, succeed 
ing in intercepting all but thirty-four letters 
which he had to recall by wire. 
oe re 


WESTERN LOSSES ARE HEAVY. 





There is unusual complaint among mana 


companies regarding the western 


from all 


gers of 


losses, and indications these com- 
plaints to a great degree come from the off 
Without doubt, the 
drain of the year has been upon the funds of 
the affiliated companies, although both classes 
have undoubtedly suffered severely. It is a 


matter of much comment in union circles that , 


cials of union companies. 


the non-union companies have neither suffered 
from the movements of the Union in the 
rating problems, nor will they admit having 
been seriously injured by the separation prop- 
osition. October 








was one of the most seri- 
ous of months for fire losses, and thus far 
November has not been as serious, but still 
is far ahead of the record for 1900. 
oe — | 
PRESIDENCY OF THE CHICAGO BOARD. 
It is understood that Clarence S. Pellet will | 


decline to 


the Chicago 


serve another year as president of 
Underwriters after 
three years of most faithful and efficient serv- 
ice. In case of 
or if it 
various 


Association, 


a disagreement on candidates, 
becomes necessary to harmonize the 
elements, Mr. Pellet’s friends believe 
he can be prevailed upon to serve another 
term. | 


The strongest sentiment now centers around | 
H. J. Ullmann, of Marsh, Ullmann & Co., for 
the presidency. He is a clean-cut business 
man, conscientious and straightforward in his 
practices. He has done some excellent com- | 
mittee work on the board. 

Another young man looming up conspicu- 
ously is Charles P. Whitney, of Critchell, Mil- 
ler, Whitney and Barbour. Mr. Whitney has 
been coming into prominence during the last 
few years very rapidly. He 
formed faithful committee service. 


has also per- 
Mr. Whit- 
ney was chairman of the executive committee 
of the National Agency Association last year, 
and is one of the leading men of the Illinois 
association. 





During the last five years F. C. McElroy of 
Columbus has had an average loss ratio in 
his agency of only about 10 per cent, with the 
exception of one year, when the Green, Joyce 
& Co. fire spoiled the record. At the same 
time it stands as one of the best in the State. 


—=—THE ANCHOR—— 
FIRE INSURANCE CO. 


of Cincinnati, Ohio. 











CASH CAPITAL, $200,000 SURPLUS, $100,000 





Was Organized September 30th, 1901. 
and will begin operations on or before 


:: oi: i: January Ist, 1902 








Correspondence solicited regarding the 
representation of the Company at 
dcsirable points. Address 


A. K. MURRAY. 
Vice-Pres. and Sec’y, 
Cincinnati, Ohio. 


OHIO AND WEST VIRGINIA. | 


EDUCATIONAL 








MOVEMENT IN OHIO. 





Legislative Recommendations Criticized 
President Pohlman Takes Issues from 
the Home Company Side. 


The legislative recommendation 





surance campaign committee of fifteen, ap 


“ , 1.1 
Cleveland conference, held 1 


pointed at the 





September, have been criticized 


by prominent insurance men of the State, and 


the “educational movement” in Ohio is still 


without the unanimous support of insurance 
interests. 
The objections that have been raised, how 


ever, are rather against the mode of operation 
than the wisdom of the measures proposed. It 
is thought by some that in attempting too much 
little or no direct results will be 


In this connection President Pohlman of the 


accomplished 


National of Cincinnati, who was appointed to 
Ohio 


represent the stock companies on t 
“committee of fifteen,’ and declined to 


has written a letter to the chairman, in 
which he pretty thor 
oughly, and it is 


serve, 
discusses th subject 
understood that his views are 
representative of those of the home companies. 
Mr. Pohlman’s letter is 


as follows: 


“Replying to your recent letter, in which 
you state that you would regard me as a mem 
ber of the ‘committee of fifteen, notwith 
standing my declining to serve as and 
also in relat 

1 





such, 


ion to the work of that committee, 
known as ‘Recommendations of the Insurance 
Campaign Committee of Fifteen, I beg leave 
to state that I had additional reasons for not 
desiring to serve on the committee, other than 
those stated, inasmuch as | did not consider 
with favor the publicity given the matter in 
the convention, nor approve of all the proposed 
changes in the laws 

“The writer was favorably impressed with 


the movement in the direction of the educa 
tion of agents and prominent insurers, and 
hoped for some good results to accrue from 
this educational movement, which we under 


stood related principally to the repeal of the 
Howland law and the adoption of a standard 
form of fire policy in this State, but the writer 
is not prepared to concur fully in the proceed 
ings of this convention, nor the recommenda 
tions of the ‘committee of fifteen’ 
other laws now in force that are 
objectionable. 

“If the standard form of policy of the pat 
| tern of that in use in New York was adopted 
in this State, the objectionable features of sec 
| tion 3643, or the Howland law, would neces 

sarily be eliminated. as it would be necessary 
to repeal that law. These have been important 
issues for some years in this State, and any 
efforts toward the desired end of these two 
matters should have been confined wholly in 
this direction, and not endangered by any 
efforts to introduce changes or repeal laws 
that are unimportant as compared to this main 
isstie, 


re gardine 


stated to be 


“The educational movement was well timed 
in making it clear to the public as to the 
iniquitous features of this law, and we have 
the reports of three of the superintendents of 
insurance denouncing this law as the cause 
of high rates and an encouragement to incen 
| diarism, backed by a review of the law by the 
| governors of three different States. giving their 
reasons for vetoing bills of a similar character, 
introduced in their respective States, and we 
| wnderstand that the state fire marshal has 
| found from experience that this law is not in 
| the interests of the public. The public itself 
has been educated recentlv to a point. we think. 
where thev understand this 1 hi 


aw sufficiently well 
to know that it is undesirable, and not founded 
on public policy. and we believe that a reason 
able effort. made in a quiet wav bv the insur 
ance companies in the direction of education 
would have led to the public making a demand 

| for the repeal of this law 
“In vour efforts to repea 

had the aid of the 





1 this law vou have 
two preceding superintend 
ents of insurance, and vou need the aid and 
support of the present Superintendent of in 


surance. both as to the repeal of the Howland 


law and the adoption of a standard form of 
policy—yet you proceed to pay your respects 





to the insurance department and run the 
f antagonizing them by an effort to raise 
question as to the cos I ex I ‘ 
by it departmen i whe 
\ y unnecess ind w yu led 
| r reports of rance¢ ( Dp mer 
State show very few of the nt 
d he State ive been ¢ ( 
y e1 ac ed e rep f 
e*4 n extent that need 1 ig by 
troduc xe end 
272 Chey hned ( ention 
cXa e State 
pani Ve r t ( ny < ! 
2 2 ec we d 
f Vv spe comy g de ti 
( ges 10 I Ss cl r¢ 
( nce l le T f 
“St fa’ ny xTté 7 ’ 
. ce ; we ser ; 
( S t ¢ 1) \ , 
ta e UW aep el 
conce eC 
rl me obie . ced { 
undertaking to meddle e f irs R 
{ ‘ ; ] c nee | ‘ 
( | s office S f ecent ¢ yn 
] any nanges ( nded t tet 
vhen the kines of e and thet ins 
"1 1 o the « enses eof have been 
ore f vy considered f ger expe 
ence 
So far as the adopt f the New York 
standard < nsurance clau the repe 1 ot 
e present in ( I ce aus iws, the 
ecent rulings of iperintenden f insu 
ince regarding I iws have led 
su r strance e | f insure 
ere would be no « t 1 obtaining 
icient Hence t] < i | trom the Dp il 
1 » have this w repealed, if e publ 
desirec t We d t conside tha the 
urance companies concerned in the repeal 
of this law, as Ba é t concer? he 
public only, as the companies get a higher ‘ 
without the use of the coinsurance clauses, and 
therefore the repeal of t law was an nima 
terial issue just now, so far as the insurances 


concerned. 


companies are 


“The proposition to repeal section 2650 of 


5 
the revised statutes, known as the ‘anti-com 
pact’ law, involves two features. The right of 
an insurance company doing business in this 


state to remove 1 Cause « 


I 


action from the 





state courts to the United States court, and 
» prevent companies mm governing or con 
trolling rates on p1 y wW in this State 
We think that any effort t e the law re 
pealed or alte ed, pa { give in insurance 
company the right to appeal a case from the 
courts cf this State to the United States court, 
- ; 


would be ill 





mtrary to public 














sentiment in State. as well as in nearly 
all the other States. The people desire tha 
their ow | lica es 
ind w Darts 
that raised as 
djudic can 
not see ry 
rated in ne 
( dit it 
not only | 
to a certain extent, public policy oppose 11 
but the Supreme Court has substantially held 
t companies doing business in tl State 
and not incorporated therein, that are not 
ished with the laws, can exercise their d 
cretion and retire, and | e no right to raise 
any question as to the co tutionalitv of any 
law passed in this State While we have no 
Spx cial ob ection ourselves to | nited States 
courts reviewing insurance cases, the obj 
tions eC will be wvsed an argument 
wwainst it, and so ongly, we think, that all 
4 other dem nds t the insurans companies 
ce ‘ ve ( 
Ww tha 
erned, w 
mimittes is 
t 1 is 
elat to 
the maintaining and making of rates, imas 
much as the present laws clearly permit the 
employment of a common agent, who exists 11 
the person of Mr. Cochran, who publishes ad 
visory rates for the benefit of whom it may 
concern. The rates published by Mr. Cocl 
ran are based on the experience of many of 
the most prominent companies doing business 


State. and from their 


in this 
as to the cost of the particular hazards thot 
are rated by him, with a small margin of profit 
added thereto, and while these rates are only 


past experience 
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advisory, they can be purchased by anyone, 
and if the companies do not succeed in main- 
taining them, the fault rests with their home 
office, or with the management, who do not 
insist upon their agents obtaining at least the 
advisory rates suggested by Mr. Cochran, but, 
notwithstanding the fact that the companies 


are in position to get a paying rate, if they 
choose to do so, this convention raises the 
question of these laws at a time when the 


public is sensitive as to any movement on the 


part of corporations combining to fix rates, 
and the public is accordingly alarmed, as 
shown clearly by an article in the Cincinnati 


Enquirer relating to this matter, bringing up 
the questions of trusts and combinations, and 
the intention on the part of the companies to 
increase the rates if desirable legislation is 
not obtained, and this at a time when the 
movement is wholly unnecessary. There 1s 
nothing in the existing law that interferes 
with an increase in the advisory rates on 
classes of business which have been found 
from experience to be unprofitable, but if the 
companies, at their home office, or through 
their managers, do not insist upon obtaining 
these rates from their agents, the fault 
with the companies themselves, and not 
the laws of this State. 


lies 
with 


“If the companies, or their managers, dis 
cover one or two items in their classification 
that produce a small profit, and then proceed 
to declare rates open, as they have recently 


done in Towa, for the purpose, as one of the 
managers stated, of protecting their business, 
all the favorable legislation you may obtain 


will not produce any profit in this business. 
“Tf the educational policy has proceeded. 

and the agents and insuring public continued 

to be enlightened as to the material laws that 


were objectionable. and the effort made to 
secure the nomination of men who could un- 
derstand the case, and have their case prop- 


erly brought before the next Legislature in a 
quiet way. we think some of the laws, par- 
ticularly the Howland law, might have been 
repealed, but, in our estimation, the companies 
have announced themselves as demanding so 


much through this convention. that they will 
all fail, including the much desired features 
of having a uniform policy concurrent with 


the New York form. 
‘The recent convention has been 


advertised 
so extensively as a convention of 


Insurance 


men, who complain of certain laws, and an- 
nounce that they have cost the companies 
$100,000 last year, and it is made to appear 
that there is an effort being made on the 
part of the insurance companies to have laws 
repealed which are obnoxious to them, be 
cause they have cost them something, but it 
cannot reasonably be expected, from previous 
experience, that the Legislature will be influ- 
enced in the slightest manner by any wants 
that the insurance companies may have, and 
desired legislation can only be procured bv 


having it appear that the public desires it. and 
that it is in the interests of the public to have 
it. Nor did we ever hear of any favorable 
legislation being obtained by prematurelv an- 
nouncing from the house that a lot of 
large corporations desired it, particularly when 
the greater part of them were not incorpora- 
tions of this State. In our estimation this con- 
vention, from the manner in which it has been 
advertised in the newspapers, and the changes 
in the laws recommended by this ‘committee 
of fifteen.’ which have been permitted to be 
published in all the insurance journals and 
elsewhere, have ruined much of the prosnect 
of altering the laws.” G. W. PoHtMAN 


tops 





MORE CHANGES AT CANTON. 
of the Per 
Alexander 


Following the attempted transfer 


Lee Welty 


incorporated 


agency at Canton to the 


agency, which did not go through 
from 
an arrangement has been made by 
which the Welty agency is sold to John M. 
Cole, who recently retired from the life in- 
firm of Staudt & Cole, and Harrv F. 


on account of objections some of the 


companies, 


surance 


Daily, who has been associated with Frank L. 
Cole, in the agency of Cole & Daily, that firm 
dissolving and Mr. Daily taking the union 
companies in the agency to the new Cole & 
Daily agency. while Frank L. Cole continues 


in business with the non-union companies. The 
Welty 

The Insurance Agency Company, managed 
by Charles S. Cock. has purchased the J. H 
Lehman agency, and the companies have been 


agency was union. 











transferred. 
union. 


The Lehman agency was non- 


~~ ++ 
SUCCEED TO THE GENERAL. 
The firm of H. S. Walbridge & Co. has been 
formed at ries to 
Agency Company, 


succeed the General 
which was incorporated to 
do business on a plan originated by some of 
the incorporators. It is said that companies 
would not go into the agency on the plans 
proposed. The members of the firm are H. S. 


Walbridge, William Bolles and Clement F. 
Souder, all of whom were interested in the 
old concern. 
— ++ 
NEW MEMBERS BEING SOUGHT. 
Secretary Neal C. Rowland of the Fire Un 
derwriters Club of Ohio has sent out letters 


to all union field men who are not members, 
asking them to affiliate. He has also sent out 
copies of the constitution and by-laws. They 
were submitted to the insurance superintendent 
and the attorney general, and both declared 
that the association is perfectly legitimate and 
will not violate any faw in its plan of work 
as mapped out. 
~~ 
WEST VIRGINIA GENERAL AGEN’S. 

W. Va., 
general 


N. Y. 


Lohmeyer & Goshorn of Charleston, 
have been appointed West Virginia 
agents of the Dutchess of Poughkeepsie, 





IMPORTANT ACTION AT CINCINNATI. 





Board Meets and Many Changes Are Dis- 
cussed — Reforms Proposed for Ap- 
proaching Annual Meeting. 





An interesting session was the regular meet- 
Cincinnati board held last Thurs- 
day. The work of the committee, consisting 
of Fred Rauh, E. E. Shipley and A. W. Schell, 
appointed to revise the constitution and by- 


ing of the 


laws, was considered, and the completed report 
of the committee will be presented at a special 
meeting of the board, to be held Thursday of 
Che changes recommended are of 
a sweeping nature, the main object being to 
simplify the rules and legislative machinery 
of the board as much as possible, and establish 
it upon an easy working basis, modeled some- 
what after the plan in vogue at Cleveland. 
Che principal changes to be made are as fol- 
lows: 

The discontinuance of the executive commit- 
tee, which under the old plan does not include 
the other officers of the board, and the sub- 
stitution of a governing committee, composed 
of the president, vice-president, treasurer and 
four other members of the board. 

The divorce of the rating and inspection de- 
partment from the office of the secretary, and 
the appointment of a superintendent, whose 
duties will be those which were formerly the 
principal work of the secretary. 

The restriction of membership to agents 
having the first or sole agency of at least one 
company, without limitation as to the numbe 
of solicitors, provided they pay a fee of ee 5 
for each solicitor. 

Quarterly meetings’instead of monthly meet- 
ings, as heretofore. 

A brokerage rule will also be recommended 
to the effect that no commission shall be paid 
to non-residents on the property of residents. 
Chis is chiefly to prevent trickery through 
connivance with agents on the 
of the river. 

The board confirmed term rates on mercan- 
tile buildings of 2% annual rates for three 
years and 3% annual rates for five years. 

The case of Simon Sturm again came before 
the board and was referred back to the execu- 
tive committee for action. Sturm has lost the 
agencies of his leading companies, the North- 
ern of England and Pheenix of England, be- 
cause of his refusal to come-in under the con- 
ditions prescribed by the board, but still holds 


this week. 


opposite side 


out. Conferences are still being held between 
Mr. Sturm and his companies and board offi- 
cials and his companies. He will not be 





elected to membership unless he consents 
allow the secretary to examine his books f 
the term he has been out. Too many conce 
sions have been made in the past, and boar 
members feels that it is time to take a fin 
stand with Mr. Sturm. 

The president was authorized to appoint 
committee to nominate officers at the annua 
election to be held December 12, the committe: 
not to act with regard to a secretary, as thi 
special committee on secretary still has tha 
matter in charge. William Stredelman, Joh: 
Swasey and L. L. Rauh have been appointe: 
on the nominating committee. 

The committee on secretary or rating super 
intendent reported progress, three men being 
under consideration, with indications that at 
the next meeting the name of one man would 
be recommended. I[f this committee makes a 
nomination, it is now believed that C. A. Mc 
Cotter of Ann Arbor, general inspector for the 
Millers National, will be the man named. Mr 
McCotter seems to have the necessary quali 
fications, and is well recommended. A strong 
card in his favor is that he would no doubt 
have been the Cincinnati superintendent for 
the Ohio Inspection Bureau had the 
system been adopted. 

There is still a strong sentiment at Cincin- 
nati in favor of retaining Secretary Harding 
in charge of the rating, and a petition for that 
purpose was put under way this week. The 
committee is placed in rather a delicate posi- 
tion as it will not be inclined to nominate 
a man unless there is some assurance that he 
will receive the support of the majority, but 
in case the committee does not present a name, 
there are indications that a minority report will 
be made. 


Cochrar 





CINCINNATI UNDERWRITERS TO DINE. 

The fifteenth anniversary of the organization 
of the salvage corps by the fire underwriters 
of Cincinnati will be celebrated by a banquet 
Saturday evening, November 23. Captain 
Conway of the corps is making preparations 
for an elaborate affair, to be held in the large 
drying room of the salvage corps building. 
About 100 guests are expected. Mayor Fleisch- 
man, Fire Chief Archibald, County Auditor 
Lewis and a number of other prominent men 
cutside of the insurance ranks will be present. 

Sa ++ 
NEW FIRM AT SALEM. 

Vernon & Huxley is a insurance firm 
at Salem which has secured a number of good 
They 
on the union 


new 


companies. have commenced business 
and are members of the 
Columbiana County branch of the Ohio 
Agents Association. Mr. Vernon is a son of 
John R. Vernon, president of the Ohio Mutual, 
and Mr. Huxley is a young attorney and mayor 


of Salem. 


basis, 


bd anal 
FIRE PROTECTION AT YOUNGSTOWN. 

The following article recently appeared in a 
Loungstown paper 

“Youngstown needs better fire protection. 
This statement is not intended to frighten any- 
body. Neither is it the desire to cast any re- 
flection on the fire department. The fact re- 
mains, however, and the people of Youngs- 
town may as well understand it. Some days 
ago at the Stambaugh barn fire, where poor 
McDonough lost his life, the lack of proper 
facilities to fight the fire fiend was clearly 
shown. The water pressure was not sufficient 
to throw a stream ten feet, and this, too, almost 
under the shadow of the standpipe. Isn’t it 
about time for the proper officials to take up 
this matter? 

++ ++ 
NEW RATES AT TIFFIN. 

At a meeting of the Tiffin local board held 
November 14, the new Cochran were 
formally adopted, and the following letter sent 
to Ba the companies: 

To the managers of all fire insurance com- 
panies represented at Tiffin. Ohio: At a meet- 
ing of the local board of fire insurance agents 
of the city, held on the 14th day. of November, 
1901, “Cochran's advisory rates” were unani- 
mously adopted. We, therefore, request that 


rates 
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every daily report sent in be closely scrutin- 
ized, and in every case where same does not 
comply with the Cochran rates you notify your 
agent to take up the policy. Your assistance 
in this matter will enable us to secure the 
proper rates. If your company is not a sub- 
scriber to the Cochran rates we will be pleased 
to send you a book. 
. M. Atrarrer, Chairman. 
J. M. Hersupercer, Secretary. 
Executive Committee, 
Epwarp C. May, 
E. W. STEPHENSON, 
Joun B. Friece. 
- A ad 
BONING TO LEAVE CALEDONIAN. 

The reinsurance of almost all the Cale- 
donian’s western business makes it necessary 
to terminate the contract of H. E. Boning of 
Cincinnati, state agent for Ohio. Mr. Boning 
has done such excellent work in the field that 
he doubtless will soon make another connec- 


tion. 
Sad +> 


OHIO FIRE APPOINTMENTS. 
The following are the recent Ohio fire ap- 
pointments : 


##=tna—George F. Douthitt, Ravenna; J. A. 
Smith, Carey; Nary Brothers, St. Clairsville. 
American, Boston—Charles 8S. Cock, Canton. 
Allemannia—R. L. McKenty. East Liverpool. 
American, Pa.—N. B. Sherwin, Cleveland. 
Atlas—E. W. Murphy, Newark. 
Connecticut—Amos & Swope, 
Nary, St. Clairsville. 
Caledonian—Henry Knote, Galion. 
Commerce—John W. Baker. Mansiield; 
A. Da'ley, Toledo; Beard & Woolf, 
Delaware—John Memmer & Son, 
Lermann & Buerkle, Cleveland. 
Fire Asso.—N. Geyer, New 
Wood, Kent; F. Van Wagener, 
Greenwich—C. R. Callghan, 
German-American—Nary 
Hugo C. Frommann, Wapakoneta. 
Germania—W. F. Richmond, 
Cowen & Co., Bellaire; D. J. Johnon, 


pool. 

Hartford—W. B. 
Rodgers, Bridgeport; 
F. H. Voight, “Holente. 

Ins. Co., N. A.—M. H. 
A. Geyer, New Concord; 
Richardson, Magnolia; 


Glouster; O. BR. 


James 
Youngstown. 
Akron; Barry, 


Concord; R. R. 
London. 
Bellevue. 
Bres.. St. Clairsville 


Barnesville; 
East Liver- 


Lawrence, Athens: J. V. L. 
Vernon & Huxley, Salem: 


Howard, Columbus; Neal 
R. R. Wood, Kent; H. A. 
George L. Moore, Ohio 


Canton. 
Payne. 
Lima. 
Ravenna. 
Buerkle, 
Akron. 


City 

Mec *hanics, Pa.—Charles S. Cock, 
N. W. National—W. D. Price, 
A. Kahle, 
Douthitt, 


National Union—P. 
Queen—George F. 

Reliance—Barry, Lermann & 
land; John Memmer & Son, 

Security—Adams & Roach, Cleveland. 

Springfield—C. R. Arnoid, Wellsville; Walter J, 
a, Cleveland: James S$. McCracken, Steuben- 
ville. 

Union, Pa.—David Robinson, Jr.. Sons & Co., 
Toledo; Fred W. Whittlesey, Toledo; E. J. Phil- 
lips, Ravenna. 


Cleve 





OHIO AND WEST VIRGINIA NOTES. 

A new agency has been established at Alder- 
son, W. Va., by J. G. Honchins. 

The Ohio Inspection Bureau has completed 
the advisory tariff for Freemont. 

George W. Shriver recently sold his agency 
at Sisterville, W. Va., to N. L. Boyles. 

James & Parsons of Cleveland secure an 
agency of the American of Philadelphia. 

The Cleveland Board will require new mem- 
bers elected hereafter to have at least one sole 
agency. 

Fred Van Wagener, the well-known agent, 
at London, Ohio, has purchased the agency 
a Farrar & Williams at that place. 

H. Silkworth, special agent of the Spring- 
field, with headquarters in Chicago, is in Ohio 
temporarily, for the purpose of aiding R. T. 
Huggard. 


The Hartford has transferred its Wheeling 
agency from Joseph Ensheimer to J. ] 
Rogers, Mr. Ensheimer getting the Citizens of 
Missouri to replace the Hartford. 

The L. & L. & G.,, Springfield and Connec 
ticut have withdrawn from the agency of 
A. G. Klein at Wapakoneta, the Springfield 
going with John Frohnenberg, who also gets 
the German-American. 

The Central Banking & Security Company 
has decided to establish a local fire agency 
at its home office at Parkersburg, W. Va., and 
has been negotiating with Simms Powell with 
a view to purchasing his agency. 

A conflagration at Thomas, W. Va., last 
week destroyed the greater part of the town. 
About eighty buildings were burned, but they 
were mostly of cheap construction, and the 
insurance loss was comparatively light. ‘The 
Lowndes woolen mill at Clarksburg, W. Va., 
was also burned last week, with loss about 
$50,000, and light insurance. 





UNDERWRITING IN MICHIGAN 


PREFERRED BUSINESS 








IN DETROIT. 


Several Companies Becoming Restless Owing 
to the Great Activity of the Ger- 
mania in that Line. 


Some increasing apprehension is felt among 
local agents in Detroit, owing to the constant 
inroads made on preferred classes by the Ger 
mania, through its salaried managers, Jacob 
Guthard & Son. Some weeks ago E. R. Chan- 
dler & Co., who represent the “Dutch Fleet,” 
were expelled from the club, because they did 
business with the Germania. The Chandler 
office is not so active in itself, but according 
to report, Guthard & Son are pushing consil 
erable business over the Chandler counter 

The Germania has had the bulge on pre 
ferred classes for some time. It is out after 
dwellings, the better class of flat buildings 
and brick mercantiles. Guthard’& Son do not 
observe the tariff on this 


class and pay a 
brokerage, 


so it is said, of 25 per cent, so they 
handicap all club agents very materially. 

The Guthards are strong politically and are 
able to corral business through 
nues. 


several ave 
\nyone 
the brokerage. 

Owing to this state 


who controls business can get 
of affairs, a large union 
company is seriously considering opening pre 
ferred rates in Detroit 
quiet 


, and it is understood a 
movement is on among Chicago man 
agers to break the backbone of the 
business in Detroit. 


Germania’s 


Outside of this feature, the situation in De- 
troit has greatly improved. 
cent classes are 


Rates on 15 per 
being gotten with little diffi 
culty even with sharp advances here and there. 
Rates on these lines have increased consider- 
ably, but agents explain conditions to the as- 
sured and have but 
the full rate 


small trouble in getting 





CALEDONIAN IN MICHIGAN. 
About forty agencies of the Caledonian are 
left in Michigan from the reinsurance deal with 
the Phoenix. The company has paid particular 
attention to the State, inasmuch as B. G. Stark, 
Assistant United States Manager, formerly 
traveled there. 

+4 tt 
MICHIGAN FIRE APPOINTMENTS 

The following are the recent Michigan fire 
appointments : 

Agricultural—George A. 

American Central 

American, N. J. 

Citizens, Mo. 

Cooper, O. 


Allen, West Bay City. 
Lean & Coughlin, Houghton 
Charles Maynard, Britton. 
Jacob Hisenhart, Grand Rapids. 
Jacob Eisenhart, Grand Rapids 
Greenwich—Judson A. Fredenburgh, Pontiac. 
Hanover—Hinckley & Cornell (succeeding A. J. 
Shakespeare), Kalamazoo. 
Hartford i. V. MeCabe, 


Enimett; R. E. 
son, Laingsburg; John W. 


Sim 
Swindt, Pewamo. 


Ins. Co. of No. Am.—William F. Sandell, Beld 
ing: C. Losee, Oxford: J. W. Swindt, Pewamo; 
E. L. Dowling, St. Johns. 


Mercantile F. & M. 
ton. 

Northwestern National—Charles A. Towsley (su 
ceeding 8S. A. Loveland), Galesburg; E. J. Salis 
bury (succeeding A. E. Van Eps), Mt. Clemens. 

Norwich Union—Albert Ford (succeeding Rex A, 
Spafford), Charlotte. 

Queen—O. 8S. Cross, 
Owosso. 

Royal—Mrs. W. H. HI. Cooper, Gaylord 

Spring Garden—Fred Guentber, Detroit 

Williamsburgh—k. E. Henderson, Owosso 

-. ++ 


PUSHING OUT FOR BUSINESS. 

The Royal, Pheenix of Hartford, 
Brooklyn, National of Hartford 
field will all show fine increases in 
National 


business 


Lean & Coughlin, Hough 


Allegan; J. H. Laverock, 


Phenix of 
and Spring 
Michigan 
and Phenix have ac 
through 


this year. The 
quired 
but are pushing out 
agency system. 


extra reinsurances, 


also through their own 


vn - 
PORT HURON GRAIN LOSS 

Companies will emerge from the Port Huron 
elevator loss much more satisfactorily than they 
expected. Considerable specific insurance was 
taken out on grain which was unloaded across 
the river. Part of a cargo was not all unloaded 
which was being transferred to the elevator. A 





lot of corn 


and oats had been sold at a good 
price, on which the loss will be about 40 per 
cent. Many policies will have no liability on 
account of the grain not being in the bous« 
lhe grain loss will probably not exceed $100, 
000. The building loss will likely be total 


SITUATION IN THE MICHIGAN FIELD. 


Conditions Are in Very Good Trim, Largely on 
Account of Strong Special Agency 
Co-operation.! 


rhe field situation in Michigan Ss assumed 
an entirely different caste since the Field Club 
has been organized. The better element of 
non-union men, have been faithful in co-operat 
ing for right practices 

The restoration of the 10 per cent shave has 
met with but little opposition. Local agents 
have shown a willingness to accept this with 
out protest. 

With the anti-compact \\ companies have 
been more or less uneasy and have used the 
law aS a pretext often tor not adhering to 
advisory rates This has caused aggravated 
conditions at some pomt 

Even yet some companies declin » In 
struct their agents to report through compact 
bureaus. However, the sentiment is that there 
will be more courage displayed in this dire 
tion, aS managers are not willing to allow 
agents to take advantage of the situation 


In Michigan there is better field co-opera 


tion than in many Stat 


nion men 
are Of a superior grade and the union 


QT specials 
ire disp ysed to 


recognize the fact and not al 
low ugly factions to deter the advance of 
good practices. With the application of the 


new schedules some difficulties will arise, but 
the special ll prepared to 


[ agents are we 


over 


come them 


MICHIGAN NOTES 
Amos & Swope succeed Amo & Bro.. at 


Glouster, Mich 

George W. Rowley secures the Pennsylvania 
Fire at ( harlotte, Mich 

Hinckley & Cornell get the A. J. Shakes 
peare agency at Kalamazoo, Mich 

Dennis Coughlin and Fred Lean have formed 


copartnership in the fire 


insurance business 
at Hancock. 
The new plants of the Holland Furniture 


Company and of Guthmann, ¢ 
ing, shoe manufactu 
fully equipped with 


arpenter & Tell- 
rers of Holland, have been 
sprinl lers 

Grand Rapids has 
loss in the 
House 


] 
iOSS 18 es 


suffered another big fire 
destruction of Powers’ Opera 
and the Pearl street block. The total 


imated at $80,000, insured for $44,000. 








Will Develop the Coast Field. 

I. N. Just, for the last three years inspector 
for the Michigan Millers Mutual Fire of Lan- 
sing, has gone to Washington, 
owe op the Pacific Coast fiel 


Millers and the 


where he will 
1 for the Michigan 
Millers National of Chicago 





[he Caledonian goes with Moore, Janes, Ly- 
man & Herrick in Chicago. 





CY) 
Amperial 
PURE FINE PARA RUBBER BANDS 


THE KIND WHICH 
WASTES NEITHER 
MONEY, TEMPER nor 
TIME 


MADE ONLY BY 


THE GOODYEAR TIRE & RUBBER C0 
AKRON, OHIO. 
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ILLINOIS STATE ‘TOPICS, 


~ SEPARATION WILL BE | RETARDED. 








Demand for Underwriting Capacity in the 
Larger Towns and Cities Will Cause 
Little Unionization. 

THE WESTERN UNDERWRITER has a letter 
from one of the prominent agencies in a large 
State 


city in the which unionized about two 


years ago. It gives a phase of the situation 
that agents need to consider, 


stant shrinkage cf 


owing to the con- 
insurance capital and re- 
tirement of companies 

This agency originally had six union and 
eight non-union companies. It resigned the 
latter, bet secured seven more union compa- 
Ses. Since then the agency has lost six of its 
companies for no fault of its own. The rea- 
sons are the Sun of Louisiana retired from the 
North; the American of New York reinsured; 
the Merchants of New Jersey reinsured its 
business in the city, as did the Boston; the 
Milwaukee Fire non-union; the Fire 
Association established a sole 


became 
ageticy. 

considering the 
advisability of returning to a 15 per cent basis 
and taking on non-union ci 
the fact that it 
writing capacity. 


The agency in question is 


ympanies, Owing to 
cannot get sufficient union 
It takes the ground that the 
union.companies have not dealt fairly with the 
agents, for, while they urge an agent to resign 
his outside companies, none retire from a 
mixed agency, and therefore there is little op 
to fill the breach. The view taken 
agency is given because it is a promi- 
nent union office in a city of some size. The 
demand for companies is so strong that it will 
tend to retard separation in towns where there 
are values of any consequence. 


portunity 
by this 





PREMIUM RETURNS MADE AT CAIRO. 


Annual Receipts of Agencies and Companies 
as Filed Under Ordinance with 
City Clerk. 





The following are the premium returns for 
Cairo as made to the city clerk: 


H. H. Candee & Son— Connecticut .... ..$2,778 
Sn aavone. 4a0ees Magdeburg .... .. 1,605 
American, N. Y. 

Amer. Central arr: 11,372 
PEERED ccs coves John T. Brown 

Ware AAR. ocsccves Southern, La. ....$ 61 
Hartford ...... é<e aaa 56 
Hamb.-Brem. ..... Assur. Co., Am 68 
hn. ase 7 ae 77 
Lancashire SD cannnand endene 659 
i idbardy:, .e6ubee Citizens, Mo. ..... 725 
Merchants .... German All. ...... 356 
No. America ...... SPEEOME c06s08 cusses 668 


Nation: il, Conn. 
Norwich Union 


Indemnity .... .... 1,984 
Equitable .... .... 565 










Phoenix, Eng. SEONG, GAL. cccesecs 543 
Pennsylvania .. .. = pee 57 
Pheenix, Hartford. 1,091 Union, Eng. ....... 594 
Palatine .... ...... 358 Fidelity, Md. ...... 54 
Peete, WME. scccese 780 - 
Proyv.-Wash. f37 PL di atogen cancel 
Phenix, N. Y. . 1,138 Cunningham 

St. Paul............ 44 L&L. &G 

Scottish U. & N... 725 WN. Y. Underw. 
Thuringia .... .... %4 Ger. American 
Westchester .... .. 756 MN. acco e6asus 





i 
Ilanover 


Western, Can. .... 6/4 . 
Springfiel i 


Total . —r $2 21,511 Sun, Eng. . - 1,151 
WwW. G. C ‘unningh: m Royal Exch. ...... 691 
Farmers, Pa. ..... 510 - 
Alba Conrad Per $10,780 
United Firemens..$ 941 Kerth & Co.— 
National, Ire. .... 8&6 Continental 
Michigan .... .... 96 Glens Falls ...... 
Helvetia .... ses. 1,058 North B. & M...... 
. - Imperial ...... 
ae Oneen 


Cc. R. Stuart Firemans Fund 


American, Pa ..$1,710 Milw. Mechs. 

N. W. National .. '366 Concordia 

State, Da ~. wo PEE, kwes ‘coddea 
New Ll unpshire « SB Meee. AMOR.  cccecs 
County, Pa. -- 63 Com. Union ...... 


Lumbermens 
Transatlantic 
Germania 


J, ee 
W'msburg City 
Manchester 
Citizens, Pa. 








Total ... $5. 004 Prussian Natl. 
Greaney & Patier Caledonian 
Royal a $3.111 
Tondon iene see Total 
Aach. & Mun. . 1,74 


SITUATION AT WAUKEGAN 

Agent Hutchinson at Waukegan still is a 
stumbling block to an agreement at that point 
He had four or five union companies which in 


structed him to report through the stamping 





bureau, but he declined. 
the Northern. 
influence that 
igency. 


All have left except 
Pressure is being brought to | 
company to retire from the 
The New Hampshire, it is understood, 
has taken up its supplies. Agent Stuart is a 
chronic outsider and there is no hope of getting 
him in line. 


STILL SOME HONESTY LEFT. 

The following letter received by the German 

Freeport from one of its agents shows that 
old-fashioned honesty still prevails: 

-, the assured under policy No. ——, had 
placed some of his cattle to pasture some fifteen 
miles from here last spring, and in July last 
was notified by the parties in whose care the 
cattle were that one of his po had been 
struck by lightning and killed. He thereupon 
notified me and made out proof of a and 
was paid $15 by the company in July last for 
said animal supposed to be killed by lightning. 
On the season being over he went out to the 
pasture to bring in his cattle for the winter and 
found that all of hts cattle were there and in 
good condition, and in checking up one of his 
neighbor's animals was found missing. The 
marks on the animals of both parties were 
nearly alike and in this manner the identity of 
same must have become mixed. The assured, 
. to-day called at my office and has paid 
me the $15 paid him for supposed loss, and I 
shall charge myself with said amount in my 
next monthly account.” 

+ 7+ 
TWO TOWNS ARE RATED. 

Persch of the Illinois State Board 
Mansfield and a committee 


Se cretary 
has rated 
Enfield. 


rated 
~~ ++ 


MONTICELLO NOW IN LINE. 
\ committee from the Illinois State Board 
has gotten Monticello agents in line and the 
town has been rerated. The committee called 
the agents together and explained the situation. 
+t +e 

NON-UNION SITUATION AT PEORIA. 

To a non-union company, the 


agency facili- 


ties at Peoria are not extensive. Cummings 
& Hatfield have the only important non-union 
office. There are smaller agencies but are un 
understood that the 
C. M. Brown agency will be non-union 

—s > 


THREE-YEAR BUSINESS EXPIRING. 


The term 


satisfactory. It is now 


policies written three years ago 


during » Pekin rate war expired this month 
and were gee zal at tariff without difficulty. 
Much of the dwelling business was written for 





five years and will hence not expire until 1903. 
ILLINOIS NOTES. 
W. H. Metzger gets the sole agency of the 


Merchants at Peoria, III. 

J. M. Hilton of Aurora will assist State 
Agent Diggins of the Liverpool & London & 
Globe in the Illinois field. 





Walter A. Rice, supreme secretary of the 
Order of Iroquois of Buffalo, is visiting Ohi ) 
lodges, and is said to be interviewing me 
bers of the legislature concerning the 
lishment of a separate state office for supervis- 
ing fraternal insurance. 


esti ib 





DON’T DRAW A BLANK. 


Lottery schemes are excellent features 
to let alone, because your draw is about 
sure to be a blank. There are some 
blanks you draw that are very useful. 
Take. for instance, our proofs of loss, can- 
cellation forms, agency bonds, subroga- 
tion articles, diagram paper, loss envelopes. 
loss receipts, map paper. receipts of all 
kinds, schedule paper, solicitors’ memor- 
anda, daily, inspection, special agents’ and 
surveyors’ reports. etc. We carry every 
form of blank used in the business. You 
can’t miss us by asking for them. They 
are all of standard form, modern and been 
passed upon legally. 

Superior insurance 
Wernicke 

Tue WESTERN U 
413 Vine street, 

Cincinnati. 


Tel. Main 2077. Tel. 


supplies—Globe- 
NDERWRITER COMPANY, 
164 La Salle street, 
Chicago. 
Main 2914. 











AMONG THE GASUALTY MEN. 


COMPANIES MAY 





INCREASE RATES 


Those Institutions Writing Railway Install- 
ment Business Find a Very High 
Loss Rate Is Prevailing. 





It seems very probable that the accident 
companies writing railway instalment business 
will increase their rates on that class. Re- 


cently a conference of some companies writing 
this line was held at Hartford to discuss the 
situation. 

The plan of the interested companies is to 
have mere uniformity as to practice and to 
put rates at a profitable point. Statistics show 
that during the last five or six years the loss 
ratio on this class has 
per cent. The expense ratio reaches 4o per 
cent, so it seems highly necessary that some- 
thing be done to get some profit out of the 
business. 

It is understood the 
will discontinue this 
Casualty has a larger 
stalment on its books than any other company. 
It. therefore, becomes an important factor in 
any agreement that may be reached. Other 
companies branch extensively 
AZtna Life, Standard and 


averaged nearly 60 


Fidelity and Casualty 
form. The Continental 
amount of railway in 


operating this 
are the Travelers, 
Pacific Mutual. 
WILL PUSH INDUSTRIAL LINES. 
The North American Accident is now pre- 
paring to extend its industrial 


accident insur- 


ance. The company has been operating in 
Ohio and it has proven a success. The line 

will now be introduced in Wisconsin. 
CASUALTY APPOINTMENTS. 

lhe following are recent casualty 


appoint- 


ments: 
OLLTO. 
American Bonding & Trust—Vernon & Huxley, 
Satem. 
Central Accident—Frank 


Haas. Zanesville. 
Indiana & Ohio Live Stock—W. F. Richmond, 
Barnesville: Clifford D. Bevis, Harrison. 

New Amsterdam—Charles H. Jenk'ns, Sandusky. 


North American—Elwood De Wees, Barnesville; 
C. Burge, Wilmington; J. N. Jones, Findlay; W. 
W: ilsh, Mt. Vernon: E. Cary Norris, New: rk: A. 


G. Fischer, Wellington; C. W. Beardsley, ylum- 
hus Grove: Cc. C. Hawley, New Paris; es Ww. 
Stratton, North Baltimore. 

Philadelphia Casualty LH. S. Walbridge & Co., 


Tolede 


++ ++ 

MICHIGAN. 
Central Aeccident—Duane Blanchard, Sault Ste. 
Marie. . 
Great Eastern Casualty—Y. F. Zagelmeyer, 
Flint. 


Maryland Cas.—D. B. 
American Relief. Mich 
Run: W illiam 


Haskins, Detroit. 
frenak Newman, 
Lutz, Coleman; E. A 

Deward; Scott, Saginaw: 
Sturgis: J. T. Burt, 
man, West Pay City. 


d McEwan, 
Frank Cooper, 


American Mutual Aid, Mich.—G. A. Clow. Alma; 
S. KE. Beck, Ashley: P. X. Maloney, Cheboygan: 
P. O. Colby, Cheboygan: s. Parker, Detroit: 
Louis Darga, Detroit: Abbey, Lansing: 





A. E. Eastway, Norvell; KE. J 
Ste. Marie. 

Iluron Indemnity Union, 
Port Huron: Frank A, 
Michigan Benevolent, 
son, Bay City. 


Anderson, Sault 
Mich.—William Black 
Ilemingway. Port Huron. 
Mich.—Chailes 31. Ander- 


U. S. Accident, Mich.—James IT. Logan, Fenton: 
A. W. Scripps. Lupton: W. D. Lewis, Ludington; 
Chauncey Austin, Mancelona 

Union Men’s Mutual, Minn.—F. Putoinen, 
Amasa. 


a+ ~ 
TO REVISE ITS HEALTH POLICY 

The North American Accident will revise its 
health policy in order to restrict its sale and 
render it profitable. The company claims that 
health insurance has not been favorable as to 
its profit-bearing. Its new policy will be 
merely put in the hands of agents to meet a 
demand, if there be such, hut it is not the de- 
sire to sell it extensively. 


- a 
INTRODUCING FLY WHEEL INSURANCE. 

The Fidelity and Casualty is now intro 
ducing fly-wheel insurance in the West, a line 
1at it started in the East a few months ago. 
jt is likely that a special man will work this 
Chicago. The policy 
covers users of engines against loss when per 
sous are killed or injured by the disruption, of 


particular contract in 


| engine pulleys or fly-wheels, and also against 


Cedar 


West Bay City; L. E. Sher- 
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damage to property whcther that of the as- 
sured or of third parties, for which the assured 
is liable. The causes of fly-wheel accidents 
are: 

. Defects in the design, 
Pron co of wheel. 

2. Centrifugal force due to excessive speed 
or racing. Racing may be caused by 

(a) Slipping or breaking of governor belt 
or of governor pulley. 

(b) Derangement of governor by internal or 
external causes, as when the stem gets stuck or 
a ball is broken off. 

(c) Derangement of valve gear. 

(d) Safety stops improperly set. or governor 
blocked 

(e) Sudden reduction of load, as when the 
main driving belt breaks or an armature burns 
out. 

3. Sudden application of load, as 
short circuit occurs. 

4. Sudden stoppage of engine, as when the 
piston comes off and blocks the piston rod. 
Momentum of wheel twists it to destruction. 

5. Disruption resulting from other § acci- 
dents, as when the idler pulley breaks and 
= % fragments into fly-wheel. 

6. Engine shaft may break and throw the 
Ww foul against side of pit, etc. 


material or con- 


when a 


7. ~~ 
PULLING IN ON HEALTH. 

The Preferred will probably discontinue issu- 
ing health policies or renewals on January 1, 
1902, at all agencies where that class of busi- 
ness has been unprofitable. 


Sad ad 


INFLUENCES OF THE SEASONS. 

The Travelers Record in discussing how 
different seasons of the year affect accident 
claims, says: 

“Everything varies with the season. In the 
summer we sail and fish and don our lightest 
apparel; balls and dinners are few and far 
between, and the flannel suit and neglige shirt 
are in the ascendant. The fall brings the foot- 
ball games; golf leaps to its highest popular: 
ity; hunting claims its share of attention, and 
we are most of_us back again at our usual 
work and looking forward to the long winter 
evenings. When these come we shall pat- 
ronize the theaters; there will be dinners and 
dances in profusion; the picnic will be a thing 
of the past; some of us will skate; the small 
boys will develop the snowball; we shall all 
of us do a little sleighing; the icy pavements 
will appear after a long absence; and, driven 
off the sheltered oaths we shall take our cigars 
indoors and open the bookcase doors; and 
some of us, made careless by summer’s gentle 
breezes, will sit in drafts and develop colds. 


“Among all the changes accidents hold 
steady in number and change materially in 
character with the seasons. Already during 


the last month drownings and excursion acci- 
dents have largely decreased; this month they 
will be practically eliminated. Immature and 
ripe sportsmen with their guns will make their 
appearance in the list. The merry thud of 
the football and the whack of the golf ball 
will bring in their devotees for benefits or en- 
lightenments. A few weeks and broken bones 
will walk into the list with icy sidewalks. 
The automobile will be laid up and the sleigh- 
ing party = be abroad again. But all the 
time these seasons of accidents are but the 
sideshow. The daily toil of the factory or 
the office, the daily travel to and fro, the trol- 
ley car, the steam car, the daily walk, remain 
the chief theater of our activities and our mis- 
haps. 

“Have you ever thought how many causes 
of accident there really are from year’s end to 
year’s end? How some of them vary? How 
many come and go, and how many more re- 
main unchanged through all the days and 
years? You can recount some two hundred 
if you are careful; but there are ten times as 
many you couldn’t think of. and you are ex- 
posed to the effects of both.” 


LIVE AGENTS WANTED 


To represent The American Bonding & Trust 
Co., in all County seats and towns in West 
Virginia. Becomes security on all Court 
Bonds, and — Fidelity Bonds. Capital 
$1,000,000 H. F. BEHRENS JR., 
Manager ‘or Wi West Virginia,City Bank Bldg., 
Wheeling, W. Va. 


LIFE INSURANGE GIRGLES. 


WILL ONLY PAY FLAT BROKERAGES. 











Mutual Life Will Diseontinue all Renewal Com- 
missions— General Agencies to Be Abolished 
and Salaried Managers Substituted. 


(By the Insurance 
New York, Nov. 19.—It is stated upon ex- 
cellent authority that after January 1, 1902, the 
Mutual Life Insurance Company will begin to 
compensate all its agents upon the basis of a 
liberal flat first year’s commission, 


Associated Press.) 


without re- 
It is also stated that the experiments 
made by the company during the past eighteen 
months, in sustituting salaried managers for 
general agents, has proved so successful that 
this system will be introduced throughout the 
field as rapidly as possible. No new gen- 
eral agency contracts will be made, and after 
January 1, the general policy of the company 
will be to have its interests represented in each 
section by a salaried manager, having in 
charge subagents whose compensation shall 
consist entirely of a liberal flat commission on 
the first year’s premium, all renewal interests 
reverting to the company. 

The position taken by the Mutual Life is the 
outgrowth of long and careful consideration by 
the management, which believes that under ex- 
isting conditions this system of representation 
in the field will prove most beneficial to the in- 
terests of the company and its policyholders. 
The management has long been more favorably 
disposed toward the brokerage system of 
compensation than to the renewal plan. It be- 
lieves that the agent is entitled to receive his 
full compensation for placing the risk at the 
time the policy is issued; that this system of 
compensation will not only prove more satis- 


newals. 
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Ohio Hand Book. 
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E announcethatthe Under- 
W writers’ Hand Book of 
Ohio is being delivered. 
It ismorecomplete this year than 
ever. Contains a directory of 
Companies and their Financial 
Standing, with their Officers, 
General Agents, Special or 
State Agents. It gives a directory 
of Local Agents by Cities and 
Towns, and Companies repre- 
sented and Premium Receipts 
Gives fire protection ofeach 
town. 
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SHOWS OHIO BUSINESS for 5 YEARS. 
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MOST COMPLETE DIRECTORY 
PUBLISHED. 
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Orders Should Be Sent At Once 
for the Book. 


The Western Underwriter Co. 


CINCINNATI, 0. 
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factory to the agent himself, but will relieve 
the company of a large burden of expense on 
account of renewal commissions. 


The most interesting feature of the situation 
to insurance men at large is that a distinct 


line is now drawn between the three giant 
companies in respect to methods of compensa- 
tion. Each is attempting to work out the prob- 


lem of success in producing new business upon 
a different plan. As stated, the Mutual Life’s 
plan now is salaried managers, liberal flat 
brokerages and no renewals. The Equitable’s 
plan is moderate first year commissions and 
liberal renewals. The New York Life’s sys- 
tem is moderately liberal first year brokerages 
with a contingent interest in “Nylic.” The 
New York Life has, however, paid renewal 
commissions in some cases. 

The plans adopted by the Equitable and the 
New York Life, though somewhat different, 
both tend, on account of the deferred interest, 
to hold the agent in the employ of the com- 
pany. The plan adopted by the Mutual, would, 
apparently, enable the agent to effect a change 
of allegiance at any time without loss of fu- 
ture income. The Equitable and the New 
York Life incur a considerable future liability 
for expense, which the Mutual Life will es 
cape. On the other hand, the first year’s ex- 
pense to the Mutual will be 
greater than in the 
panies. 

The question of expense in life insurance and 
how best to meet it, 
unsettled state. 
mity of 


considerably 


case of the other com- 


is at present in a very 
There is little, if any, unani- 
opinion. The views are almost as 
varied as the companies. Each adapts a sys- 
tem of its own to its own business. As one 
company manager of high standing says, “De- 
tails of agency management and 
tion must be settled by 


compensa- 
each company itself, 
and the experience of one company is no guide 
for another; except in a very general way.” 
Another says, “The same conditions and plans 
do not obtain in any two companies, and the 
peculiarity of each must always be a ruling 
factor in the relative value of kind and volume 
of business to the company.” The president of 
one company advances the interesting proposi- 
that if the agents could be compensated 
by a percentage upon the profits of the business, 
rather than volume, the change 
ficial. 


tion, 


would be bene- 


interesting statement made 
manager in regard to the 
question of agency compensation is the follow- 
ing, from one of the 
agency conditions: 


Perhans the most 
by any company 


keenest observers of 

‘The agent owns the business of these com- 
panies. They make it. and directly and indi- 
rectly they control No management would 
avow this. stich an admission would be 

derogation of its authority. Nevertheless, I 
esteem it to be a fact As the agents have 
created the business in whole or in part, so it 
rightly belongs enough to represent 
their share. The policyholder is theoretically 
practically, he is not. If there is 
anything amiss, the policyholder is the man to 
cure it.” 


since 


to them- 


consulted : 





STILL WRITES A MILLION DAILY. 

The almost incomprehensible record of the 
New York Life earlier in the year when it 
was writing $1,000,000 of insurance every day, 
still continues. This will be a splendid year 
for the big company. Its superb agency sys- 
tem is proving its efficiency. 

++ ++ 
PRELIMINARY TERM CONTROVERSY. 

Commissioner Cutting of Massachusetts has 
filed his answer to the mandamus instituted 
against him by the Provident Savings to com- 
pel the valuation of its life and endowment 
contracts according to the one-year term plan 
The attorney-general in the petition states the 
insurance commissioner has_ discretionary 
powers and these are not subject to adjudica- 
tion. The position taken is that the 
not one of law, but of 


issue is 


actuarial judgment, 
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which at present is varied. The reasons for 
not using the preliminary term and for not al- 
lowing liens as assets are given. The ques- 
tion now goes before the Supreme Court, which 
will decide whether or not the controversy is 
one of law. Both the preliminary term and 
lien questions are held in the answer to be 
purely actuarial and not legal ones. 
+ + 
CHICAGO LIFE UNDERWRITERS MEET. 

The Chicago Life Underwriters Associa- 
tion met Tuesday evening with R. D. Bokum, 
the vice-president, as of 
Six new members were elected. 


master ceremonies. 
The evening 
was dvoted to a “question box,” such topics as 
rebating, expense loading, right to change of 


beneficiary, competition, etc., being touched 
upon. 
++ ++ 
REED GOES WITH UNITED STATES. 
A. J. Reed, formerly agent for the North- 


western Mutual at Covington and Newport, 
Ky., has disposed of his renewal interest to 
General Agent Rodman of Louisville, and 
formed a connection with Ohio State Agent 
Christy of the United States Life, by which 
he takes charge of the Cincinnati office as gen- 
eral agent for southwestern Ohio. Mr. Reed 
has had an extensive experience in the life field 
with good results, and expects to push the 
United States in his district. 

+ - 

ORR GETS NORTHERN INDIANA. 

Charles W. Orr, a Fort Wayne, Ind., banker, 
who has represented the A®tna locally for 
some time, has been appointed manager for 
northern Indiana, the territory heretofore in 
charge of Ira J. Mason & Son of Chicago, 
The Mason office will confine its attention to 
northern Illinots. 


oe ++ 
CHARGE THE FRANKLIN WITH REBATING. 

Action has been brought in Edgar County, 
Ill., by Charles McCarty against the Franklin 
Life of Springfield, charging it with rebating. 
Two damage suits of $3,000 each are brought 
against the company and its agents at Paris, 
Ill. In the petition six men of Paris are cited 
as having been offered rebates in order to se- 
cure the insurance. 

7 +? 

CHARGE AGAINST MULFORD. 

When the preliminary hearing of John M. 
Mulford, formerly secretary of the American 


Insurance Union of 


Columbus, Ohio, was 
called last Monday, the additional charge of 
embezzlement was placed against him. To all 


he pleaded “not guilty.” The Ohio insurance 
department has just completed a supplemental 
examination of the affairs of the order and 
finds. that. allowing for the assessments for 
the next three months, there will be a deficit 
of over $2,000, but siates this will not con- 
stitute insolvency, inasmuch as the assets are 
all in the hands of the members who have 
bound themselves to pay certain amounts if 
needed and this may be called for any 
time, although there is no way of compelling 
members to pay it. The president, John J. 
Lentz, signed the statement to the insurance 
department which constitutes the charge of 
perjury against Mulford. 





LIFE NOTES. 

President Houghton and Treasurer Cutler 
of the National Life of Vermont are on a west- 
ern trip. 

The Mutual Reserve Fund has withdrawn 
from Tennessee, owing to differences arising 
with the department concerning proposed ex- 
amination. 

The case of M. E. Connell against the Ohio 
insurance department, in which he seeks to 
compel the insurance superintendent to issue 
a license, his authority having been revoked 
for rebating, been carried up from the 
Circuit Court of Franklin County to the State 
Supreme Court 


has 


President Wyman of the National Associa 
tion of Life Underwriters will address the Min- 
neapolis and St. Paul associations at the 
former city next Saturday evening. On De- 
cember 2, he will likely address the Detroit 
association | 





GOSSIP ON LIFE INSURANCE. 


The Berkshire is not pushing very ex- 
tensively its new ordinary life deferred divi- 
dend policy. Solicitors do not talk ordinary 
life very much and hence are not creating any 
extra sentiment. The commission paid on this 
policy liberal. The Berkshire pays good 
commissions to its men and has attracted high- 
class agents. 


is 


The Metropolitan is not putting much money 
in its special ordinary departments. It only 
has a few of these, most of them started after 
it reinsured the Covenant Mutual of St. Louis. 
It seems doubtful if it will extend this part 
of its work very much. It can secure a large 
volume of ordinary business through its in- 
dustrial offices at less expense than through 
special branches. To build up a plant similar 
to the ordinary department of the Prudential 
would take a pretty sum of money, and the 
Metropolitan evidently is unwilling to go to 
the expense. 

It would not surprise life men to see the 
Equitable put an entirely new set of machinery 
in Chicago. The company has not taken the 
part in the life insurance business of the big 
western city that its size and prestige war- 
rant. It seems to lack a definite head or a 
well-regulated system. 

When Gage E. Tarbell was located at Chi- 
cago the company was right in the foreground 
and its influence was felt. Since he left, its 
life blood in Chicago has become thin. It 
has fallen off amazingly .in business written. 
Only when Dr. S. M. Pearman began his car- 
nival in Chicago did the Equitable become 
known, but it was in a manner that detracted 
from the company’s fair name. 

The Equitable has a number of general 
agents in Chicago with independent contracts, 
but none of them are aggressive or very active. 
Some of them are veterans with large renewal 
interests, who do not aspire to continue the 
hard work of the past. 

Now that S. C. Bolling has been appointed 
superintendent of agents, it is expected the 
Equitable will give Chicago particular atten- 
tion, in fact, it is learned that he has been 
delegated to get a plan in operation there that 
will put the company back to its old place. 
Mr. Bolling will visit Chicago soon and de- 
cide what method will be followed. 

Next year the first policies of the Provident 
Savings, written on the five-year term plan, 
with the option of renewing on any other with- 
out medical examination, will reach the period 
when the option will be exercised. This method 
was introduced by the Nederland Life. It 
wrote a large business, owing to the low rate, 
and it renewed fairly well. 

The Provident Savings started writing these 
contracts in 1897, and its experience as to re- 
newals_ will most interesting. President 
Scott believes the renewals wil! be satisfactory 
without selection against the company. The 
argument used will that the f any 
form chosen will be lower than in other com- 
panies, as the earnings during the term period 
will reduce the premium. The rates charged 
for the five-year term are loaded well. Nat- 
urally competitors will seek the opportunity 
to “twist” policyholders, and the Provident 
Savings will thus be forced to watch its fences. 

The bulk of this business is in larger points. 
It is still the popular policy with city agents 
where competition is strong. In the country 
its higher priced policies are sold more ex- 
tensively. 


I e 


be cost ¢ 


W. Percy Crenshaw, manager of the special 
ordinary department of the Metropolitan at 
Chicago, has resigned. Mr. Crenshaw was 
Cuicago manager of the Covenant Mutual of 
St. Louis, which the Metropolitan reinsured. 
The latter decided to establish a few ordinary 
agencies and did so where the Covenant Mu- 





tual had strong men. Mr. Crenshaw was one 
of the star Berkshire agents of Chicago, until 
some years ago he took the Royal Union of 
Des Moines for the city, later securing the 
Covenant Mutual. He is a vigorous personal 
writer, a man of most excellent address and 
a master of life insurance principles and prac- 
tice. Mr. Crenshaw will undoubtedly make a 
connection where greater scope is offered for 
the play of executive ability. 


COLUMBUS AND TOLEDO 
LIFE INSURANCE AGENTS 


CAN OBTAIN 


LIBERAL FIRST COMMISSION AND 
CONTINUOUS RENEWALS 


BY ADDRESSING IMMEDIATELY 

















““CENERAL MANACERS,”’ 


Care Western Underwriter Co., CINCINNATI, OHIO. 





(LITH WEAR) 


THE 


Ohio Mutual 


Life Insurance 
Company 


Invites correspondence with Agents and 
Solicitors desiring to form a new con- 
nection on a large commission basis. 


Our new cash value policy combines 
savings with protection, and appealsto all 
classes, especially those of moderate 
means, because of low premiums and 
easy payments—quarterly or bi-monthly. 


Address B. F. COAN, Secretary, 


Johnston Building, 
CINCINNATI. 





THE NATIONAL LIFE 
Insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
AGENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


For Ohio and Indiana. 
Offices 412-15 Williamson Bidg., 
CLEVELAND, 0. 





Tele. M 719. 
* C. 1099. 





Canada Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Building, Cleveland, 0. 





LIFE INSURANCE SOLICITORS 


Who desire a General Agent’s Contract with renewals 
should apply to Central Agency “Ordinary Department” 


Metropolitan Life Insurance o. of New York, 
W. Percy Crenshaw, Manager, 
135 ADAMS STREET, CHICAGO. ILL, 
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SPLENDID REPORT FOR 





THE MUTUAL BENEFIT. 








The Mutual Benefit Life Insurance Com- 
pany of Newark, N. J., has been examined 
by the New Jersey department, and, as usual, 
the report is most commendable. The Mu- 
tual Benefit is one of the strongest, safest and 
best managed companies. It is increasing in 
popularity ‘all the while. The following report 
from Actuary Fackler tells its own story: 

REPORT OF EXAMINATION OF THE 
MUTUAL BENEFIT LIFE INSURANCE 
COMPANY OF NEWARK, N. J., 

By the Department of Banking and Insurance 
of New Jersey. 

Orrice or Davip Parks FACKLER, 
Consulting Actuary. 

Hon. William Bettle, Commissioner of Bank- 
ing and Insurance of New Jersey: 

Sir:—I have the honor to report that the 
periodical examination of the Mutual Benefit 
Life Insurance Company of Newark, N. J., has 
now been completed and that the results are as 
summarized below: 

The company holds such a large number of 
real estate mortgages (nearly fourteen thou- 
sand) that much time was required for the veri- 
fication of title and appraisal of properties to 
the extent deemed proper; the other branches 
of the investigation were concluded much ear- 
lier. 

The examination was made particularly as a 
test of the correctness of the company’s an- 
nual statement filed at the beginning of this 
year, showing its business for the year 1900 and 
its condition on December 31, but the cash 
books for the previous four years—and other 
books as far as necessary—were critically in- 
spected, so as to cover the period since the last 
examination by your department. Everything 
was found correct, as shown by the pone ee 
report of the keen and experienced auditor, to 
whom were entrusted the details of this branch 
of the work with my constant oversight. 

The records and personnel of the company 
indicate a perfectly straightforward adminis- 
tration solely in the interests of the policy- 
holders—so liberal and accommodating, in- 
deed, as to require particular care by the ex- 
aminers in the investigation of special cases. 
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The items of “Ledger Assets” were found 
exactly in accordance with the books, except 
in One respect, viz., it appeared that the pre- 
mium notes (over $4,500,000) had been over- 
stated by $120.50. The “Non-Ledger Assets” 
are of such a character that it was imprac- 
ticable for the company to asceftain their exact 
amount within the short time allowed for fill- 
ing the annual statement. It was found that 
the company had understated the “Interest 
Due” on mortgages by $10.00, and the “Interest 
Accrued” by $861.34. The “Deferred Pre- 
miums” and “‘Unpaid Premiums” accounts in- 
volved many myriads of items, and after find- 
ing, by laborious investigation, that the balance 
of error was evidently small and probably 
would result in the company’s favor, it was 
decided to accept the company’s amounts as 
reported, both as to these latter items and also 


all the others, including those in which the 
company was found to have understated its 
credits. 


In the valuation of the policy liabilities, the 
Massachusetts Insurance Department court- 
cously agreed to co-operate and make such ex- 
amination of the policy records as might be 
found necessary as a basis for an independent 
certificate. Its valuation, when completed, 
was found to be practically the same as that 
already certified by your department (the New 
poreey exceeds the Massachusetts valuation by 

2,304, in a total of over $67,000,000). 

All items of liability that could be definitely 
ascertained and listed, at the time of filing the 
company’s report, were found correct, and all 
the items that were not then definitely known 
were found to have been considerably over- 
estimated. Thus the company charged itself 
with $225,000, as possibly due for deaths prior 
to January 1, 1901, of which no proofs (nor 
even notices) had yet been received, but on a 
careful inspection of the death-claim register 
four months after that date, the total claims 
thus chargeable were found to be only $174,939, 
or over $50,000 less. 

The verification of the statement as _ to 
“Bonds Owned” was participated in by Dep- 
uty-Commissioner Johnston and others from 


| 


your office, and the company’s statement of 
their market values was also found correct, 
as were the “Loans on Collateral,’ “Cash in 
Office or in Bank,” and other minor items. 
Mortgage loans on real estate constitute over 
one-half of the invested assets, and their gen- 
eral excellence was shown by the fact that on 
December 31 than three hundredths of 
the mortgage interest was overdue and that the 
total amount of property still in the company’s 
nands—through all the foreclosures during its 


less 


entire history of over fifty-five years—is not 
quite 7 per cent of its present mortgage loans, 
To test the matter more directly, I selected the 
loans in 1895, amounting to $5,526,325, and, 
following their history down to June, 1901, 
found that only $134,000, or 2% per cent, had 


been foreclosed in a period of over five years— 
quite long enough to disclose any weakness. 
The sales of property taken under foreclosure, 
so far as investigated, indicate that in general 
there was full intrinsic value in the property, 
though the mortgagor may have been weak 
financially. 

The appraisals of real estate owned by or 
mortgaged to the company were made by per- 
recommended by the insurance depart- 
ments of the States where the property is lo- 
cated, except in one case where the state of- 
ficials ignored the repeated requests of this 
department and compelled me to visit the State 
and find suitable men. The real estate owned 
by the company as a whole is worth much 
more than the amount stated in its report, for, 
though the appraisals of properties taken un- 
der foreclosure seem to indicate a slight dis- 
parity ($25,074), as compared with the book 
values, a conservative valuation of its office 
property, bought for its own use, is entirely the 
other way, so that the company’s condition may 
fairly be considered about $300,000 better than 
that shown in its annual statement; but as the 
purpose of the examination was simply a gen- 
eral verification of its anual statement, I prefer 
to leave it as the company made it 

All details connected with the mortgages and 
real estate were referred to the able lawyers. 
ex-Tudge Howard W. Haves and Mr. Edward 
H. Durvee. who have had large experience in 
other examinations, and their report, filed 
herewith, will give all further information de- 
sired Respectfully submitted, 
Davin PARKS FACKLER 
190! Examiner. 


sons 


(Signed) 
October 20. 


ACCIDENT ano HEALTH INSURANCE. 


COVERS ALL ACCIDENTS. 


For Travel Accidents, while Riding IN or ON an 
Electric or Cable Car, or any Conveyance 


R.R. Train, Steamboat, Ferryboat, 
ropelled by Steam, Electricity, 
Compressed Air or Cable, or in a Burning Building. 


COVERS ALL SICKNESS. 


$2,500 for Paralysis. 


$2,500 for Loss of Sight. 


For Death. $10,000 POR ALL, OTHER ACCIDENTS $25 PER WEEK INDEMNITY 

Loss of Both Hands..........---. 10,000 i For Disability Resulting from Any Disease of the Brain or Spine; any Disease of the 

Loss of Both Feet. rere For Death..... --$5,000 | Heart, or Organs of Circulation, Consumption, any Tubercular Disease; any 

Loss of Both Eyes....***" : 10000 —_ Loss of Both Hands, Feet or Eyes. 5. 000 Disease of the Kidneys, Liver, Intestines, Lungs or 

Loss of one Hand and one Foot.. 10,000 Loss of One Hand and One Foot.. 5,000 Bronchial Tubes, and all Fevers; also 

Loss of Eye and Hand. . 10,000 Loss of Eye and Hand. 5 000 : 

Loss of Eye and Foot. . 10,000 Loss of Eye and Foot. 5.000 | Appendicitis, Broncbitis Typhus Fever Typhilitis, 

Loss of Right Hand.... 5,000 Loss of Right Hand..... seseseee 2,500 | Brights’ Disease, Tonsolitis, Scarlet Fever, Erysipelas, 

Loss of Either Foot.............. 9,000 Loss of Either Foot......... 2,500 Diabetes, Laryngitis Brain Fever, Freezing, 

Loss of Left Hand........... 8,400 Loss of Left Hand... 1.700 | Gravel, Peritonitis, Lung Fever, Sunstroke, 

EcOOS OF Od TC, 2 oc0s ccc ccecccce 2.000 Loss of One Fye......... 1,000 | Pneumonia, Tumor, Yellow Fever, Heat Prostration, 

ST PGES... .an snapdeceee oe 1,300 Loss of Hearing.. is 650 | Pleurisy, Abscess, Intermittent Fever, Lockjaw, 

Weekly Indemnity (200 weeks).. 50 Weekly Inde mnity “(2 200 wee ks).. 25 | Quinzy, Uleer, Remittent Fever, Hy drophobia, 

Limit of Weekly Indemnity..... 10, —~ Limit of Weekly Indemnity. 5.000 | La Grippe, Cancer, Congun Fever, — Meningitis, 

~~ ra, Felon, Malarial Fever, tpilepsy, 

[ ALSO PAYS FOR PARTIAL DISABILITY. ALSO PAYS FOR PARTIAL DISABILITY. | Cholera, At Salaria, Abepteny, 

5% Added each year to Payment tor Death from ANY Accidental Cause, until | Cholera Morbus, Eczema, Measles, — Locomotor Ataxia, 
Policy amounts, for Ordinary Accidents, to $7,500, and for Travel and Dysentery, Jaundice, Diphtheria, AND ANY 
Burning Building Accidents, etc., to $15,000. 


PREMIUM $25.00 PER YEAR. 
Broadest, Cleanest and Best Policies Ever Issued. 


BUSY, ALERT 
EARNEST 
WIDE-AWAKE 


ml 


Mumps, Typhoid Fever, Smallpox OTHER ILLNESS. 


PREMIUM $25.00 PER YEAR. 


RESTLESS 
AMBITIOUS 
MONEY-MAKING 


CAN SECURE VALUABLE AGENCY CONTRACTS. 


UNION CASUALTY AND SURETY CO. s*.10uss. no 


HOME OFFICE: WAINWRIGHT BLDG., ST. LOUIS, MO. 





CASH CAPITAL, $250,000.00. 








LOSSES PAID, OVER $2,500,000.00. 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


“2 we ~e Educational and Semi-Technical Features Discussed. < «© 





insurance departments 
again has arisen the issue of cash 
paid-for business and deferred divi- 
liability. The Connecticut 
will require companies in 
their next statements to report only business 
actually paid for and also will demand that 
declared tontine dividends be charged as a 
liability. This course was pursued for last 
year’s business, but was somewhat modified, 
owing to controversies. 

The plan of the Connecticut department fol- 
lows the method pursued by the New York 
Life in making its annual statement, both as 
to business written and tontine dividends. 

{n its statement last year the New York Life 
set aside $3,537,790 as dividends payable this 
year, and $27,848,065 as dividends payable sub- 
sequent to 1901. This gives it a surplus of $10, 
320,319. 





as a 
commissioner 


Ne 

In regard to the Mutual and cash-paid busi- 
ness, it complied with the departments ruling 
on that point. Over the question of deferred 
dividends, an extended controversy ensued. 
The Mutual declared for dividends payable this 
year $2,440,000, which it calls “gross divisible 
surplus,” and in the New York report, that is 
the only item of surplus given. The com- 
pany has $54,122,022 as a “contingent guar- 
antee fund,’ which is treated as a liability. 

The Illinois department gives $56,401,641 as 
surplus, including the $54,122,022 “contingent 
guarantee fund” and $2,279,619 as “other 
funds for all other contingencies.”” The Massa- 
chusetts department gives the company $53,- 
491,425 surplus, counting as a liability $2,530,- 
182 as unpaid dividends of surplus due policy- 
holders. 

The diversity of treatment of the surplus 
funds of a mutual company shows the sad lack 
of unanimity in state supervision. The sur- 
plus funds of a mutual company belong to the 
policyholders and decision should be 
reached as to what part is general surplus and 
what is definitely due policyholders and not 
to be used as a general fund for expenses. 

Ne 

The Equitable is the great 
pany, its large excess of assets over liabilities 
being one of its main talking points. The 
is the leading tontine institution of 


some 


“surplus” com- 


company 
the country. 

The Connecticut department gives it 
674,244 surplus, which according to the com- 
pany includes $56,496,660 unapportioned ton- 
tine surplus. The Massachusetts department 
gives it $65,755,378 surplus, and the New York 
department, $65,923,572. 

The tontine dividend contest centers about 
these three great institutions, each having a 
different method of treating its surplus. 

As stated, the New York Life makes a def- 
inite division. It sets aside the amount to be 
paid the current year and the amount to be 
paid in subsequent years. These amounts 
thus become as distinct a liability as the legal 
reserve. 

The working surplus is the amount left and, 
of course, makes a smaller showing than the 
other two companies, which have not divided 
their surplus. 

The question arises whether this tontine sur- 
plus could be used if the working surplus were 
wiped away. Is it not as much of a liability 
the This is one of the salient 
points the Equitable makes in defining its po- 
sition. 


$66, - 


reserve? 


as 


it argues that if the working surplus were 
wiped away and the tontine surplus were de- 
clared a distinct liability, the company might 
be declared insolvent before the legal reserve 
was in any possible danger. 

While the Equitable in a sense sets aside a 








tontine-fund every year, yet it does not regard 
it as a liability. It keeps an account of the re- 
ceipts On tontine policies, and the disburse- 
ments on same. At the end of each year the 
total amount of tontine fund is calculated and 
the reserve on tontine policies is figured. The 
difference becomes the tontine surplus. Part 
of this belongs to tontine policies completing 
their tontine period just entered upon, but the 
great bulk of it belongs to those which will 
mature in subsequent years. 

The Equitable does not count tontine surplus 
as a liability until it is ready to be paid to 
policyholders, when it is definitely apportioned. 
When the tontine period is reached, then the 
policies having arrived at that point have their 
share of the tontine surplus credited to them. 
Until that time the company holds that policy- 
holders have no specific rights to the fund. 

The Equitable contends that surplus is a 
variable guaranty, not fixed or definite. The 
market value of assets change, interest earn- 
ings are not permanent, companies are liable 
to all sorts of fluctuations. The surplus is to 
protect a company from emergencies. 

The “tontine surplus” of the Equitable has 
never been encroached upoh on account of 
emergencies, and has thus only been affected 
by temporary variation in values of securities. 

President Alexander of the Equitable avers 
that if tontine surplus were declared a liabil- 





MEN WHO THINK. 


Gernand, in of his 
talks, Says: 

“It is a matter for wonder how many 
young wives there are who, entirely un- 


beknown to their husbands, often think 


one copyrighted 


to themselves: ‘What would become of 
me if he should die?’ She is positive 
that he has no insurance, and_ she 
wouldn’t mention the matter to him for 
the world. But it worries her; and it 
ought to. 

‘Now, on the other hand, how many 
young husbands are there who, when 
they ride down town in the morning, 


and read in the paper of the unexpected, 


if not sudden, death of some friend, do 
not say to themselves: ‘I wonder if he 
left his family anything? Rarely, if 


ever, does he chase that question with 


this one: ‘Would I have anything to 
leave if the case was mine?’ 
“The matter doesn’t worry him. The 


wife refrains from ever speaking on the 
subject. But she keeps on thinking just 
the same. Finally, one day, he has a 
thought It’s a good one, the best he 
ever had, because when a man _ begins 
to think he is attacked with the first 
symptoms of action. Only level-headed 
men think, and level-headed men want 
the best.” 











ity, the burden of extreme fluctuations 
heavy expense would fall on the annual divi- 
dend policyholders who receive their dividends 
from the general surplus. 

The question of expense naturally arises in 
connection with tontine surplus, the posses- 
sion of unapportioned funds on which a com- 
pany may draw. The object of the Connecticut 
commissioner, doubtless, is to protect policy- 
holders along this line by having deferred divi- 
dends declared a liability. Concerning this 
point, President Alexander says: 

“A strict account is kept of all surplus. so 
that it may not be diverted from its legitimate 
destination. It is watched and husbanded with 
the same care as if it were reserve; but the 
fact that it is unapportioned and consists of 
an excess over and above the fund necessary 
to protect the face of the policy. constitutes 
a bulwark of strength and safety for the pol- 
icyholders.” 

The Mutual Life follows another course. It 


or 





apportions a certain sum to be paid in divi- 
dends the current year which it styles “divisible 
surplus.” The amount over and above this 
and the legal liabilities it calls “contingent 
guarantee fund.” This contains the dividends 
to be apportioned in future years and also 
for emergencies. No appropriation is made 
until the tontine period arrives. The tontine 
policyholders are those without profits until 
the distribution period is reached. 

In case of the Northwestern Mutual, Penn 
Mutual and Home, distinct sums are set aside 
as tontine liability. Policyholders are given 
an accounting at any time showing the 
amount accredited to their contracts up to that 
time. It is clear that this becomes a definite 
liability. 

In the famous Greeff case in which a policy- 
holder of the Equitable sued for a division of 
the surplus, and an apportionment to policy- 
holders, the court held that the directors have 
sole control of the appropriation of dividends. 
This would seem to put the issue beyond the 
pale of insurance departments. 

The Connecticut commissioner looks upon de- 
ferred accumulations as belonging to the pol- 
icyholders as much as the reserve and not to 
be affected by the adversities of business any 
more than the reserve. He contends that it is 
a fixed, definite and certain liability. 


es Fe SS 


ANOTHER FORM OF INVESTMENT. 

That various forms of investment contracts 
are coming more and more into prominence 
is evidenced by new ideas that are constantly 
being brought forward. 

Gold bond policies are having their day, and 
some agents are making them a specialty. 

The North American of Canada is now hav- 
ing quite an income from a single premium 
bond contract which is largely sold by trust 
companies. 

If promoters or managers of any enterprise 
float bonds or sell stock, ofttimes investors 
are not satisfied as to the stability of the con- 
cern. Conditions may turn to cause a restric- 
tion in its operations. Its experience is limited 
and perhaps its management is not well known 
and not strong enough to inspire sufficient 
confidence. 

If the enterprise is a legitimate one and 
creditable, the North American will issue a 
single premium bond to a purchaser, payable 
in twenty, twenty-five, ‘thirty or forty years. 
These are not payable until maturity, and then 
can be collected by the holder of the bonds. 

The idea is for the management of an en- 
terprise to put up these bonds as security for 
its own bonds or stock. In this way pur- 
chasers are protected and all that can be lost 
is the interest. 

Trust companies that financier enterprises 
usually act as agents and recommend the pur- 
chase of these bonds. After ten years, if the 
holder so elects, they will be paid as an an- 
nuity. 





LIFE REGISTERS CHEAP. 


We have on hand two life insurance 
registers that have never been used that 
we will sell cheap. One has 200 pages, 
the price being $4.50. We will sell for 
$3.50. Another has 300 pages, selling for 

We will sell for $4.75. They are 17% 
by 14, elegantly bound and printed. Ar- 
rangement is made in such a way that 
should the payments be changed from an 
annual to quarterly or semi-annual basis, 
the entries can be continued without a 
transfer. Space for renewal commissions 
during entire period. 

Tue WESTERN UNDERWRITER COMPANY, 

164 La Salle street, Chicago. 

















November 21, 1901. 


THE WESTERN UNDERWRITER. 





ADVICE 10 YOUNG MEN 
ENGAGED IN THE BUSINESS. 


A young man who was reared in commercial 
fe, became a partner in a sporting goods 
house in Chicago and entered the life insur- 
nee field in that-city about two years ago. 
He made a 
strong personal producer and has mastered 
the business. 

J. B. now of the 
gents of the Prudential in Chicago, after a 
brief experience in the business. 

So many men enter life insurance from 
‘ther walks only to fail. It is a serious prob- 
lem for a young man to leave other avenues 
and engage in soliciting life insurance. Most 
should remain where they are. 

Tue WESTERN UNDERWRITER has asked Mr. 
Thorsen to give his views on the advisability 
§ men leaving other lines and beginning life 
underwriting. His subject matter will be of 
interest, inasmuch as he has demonstrated his 
He says: 


has conspicuous success, is a 


Thorsen is one general 





success. 
“ 

You ask me to give you my views as to 

the opportunities the life insurance calling 

iffords young men and those engaged in other 

lines of business. I will answer the first part 

of your query by stating that the young man 


who is absolutely honest to himself and 
others, and who is’ industrious, _ per- 
sistent and methodical and has enough 
ability and self-reliance to make _ the 
best use of these qualities, will do well to 


choose the life insurance business as a calling, 


for that is the kind of a man who succeeds 
and success in the life insurance business 
means more than in any other that I can 


think of where no capital is employed. 
“Without these qualities certain failure is 
the inevitable result. You may say this has 
all been said before and is true of any voca- 
tion. The above qualities are required for 
success anywhere, but the young man who 
enters other pursuits arid receives a business 
training, say, with a large mercantile house, 
though he lacks one or two of the above qual- 
ities, honesty excepted, is taught, and soon 
understands that industry, method and earn- 


est application are essential to success. Un- 
fortunately, the young man who enters the 
life insurance business, outside of the home 


offices, as a rule, receives but little business 
training, and if he is lacking in some of the 
above qualities when he starts, the chances 
are that he will not acquire them in the busi- 
ness 

‘Ne 

“You cannot start a new man out with a 
rate-book and expect him to return the same 
day with an application. Yet that often 
the extent of the training a young man gets 
in the life insurance field. 

“A man may possess earnest application or 
persistency, but persistency if not well di- 
rected is not a virtue. If a man were hitting 
his finger instead of the nail, persistency would 
be absurd, and while in no business does well 
directed industry and persistency make for 
success more surely than in the life insurance 
business, it is not well directed unless accom- 
panied with method, system and tact. A cer- 
tain amount of training in the rudiments at 
1 is necessary, and while it is not a hard 
business to acquire, yet there are men who 
have been soliciting for years who hardlw 
understand the first principles of life insurance 

“Well directed efforts must be systematic 


is 


least, 


efforts. Few young men are systematic, they 
must be taught how to be. Without system, 
industry halts, and this lack of system in 
life insurance means a great waste in the 
creation of business. Through it comes lack 
of promptness. System steadies a man; it 


makes him accountable to himself. Not many 
men can succeed permanently in the life in- 
surance business without a regular hour to 
begin and a regular hour to quit, and without 
a regular method of keeping records of calls 
and prospects. How to accomplish this latter 
is best decided by each one to suit his par- 
ticular case, but in every office there should 
be one general plan into which all are merged 
In this way a lot of useless work is eliminated 
the results of the work done, conserved, and 
one man’s failure made a stepping stone to 
success for another. 

“But, perhaps it will be said, how can all 





this be accomplished, how can we make our 
men industrious, earnest and systematic when 
we cannot control them; they are working on 
commissions, their time is their own; how 
can we overcome the, to most men, danger- 
ous independence that goes with the work of 
a life insurance solicitor—dangerous and de- 
motalizing to the agent, dangerous and un- 
satisfactory the company, and extremely 
dangerous to the applicant, and educate them 
to do their work in our way? 


to 


“IT would suggest, first:—Engage men with 
clean records only, thus obviating as far as 
possible all moral hazard. There are lots of 


such young men who are industrious, earnest 
and self-reliant. Start them, every mother’s 
son of them, with a fixed advance. You will 
get better men, and men work best when 
they are happy, you will obtain better results 
Many a man spends so much time worrying 
about his grocer that he has no time to insure 


as 


his butcher. Let this advance be regular and 
continuous so long as a certain amount of 
business is produced. Do not waste it on a 


man without ability to succeed, and he ought 
to demonstrate that in thirty days. Take 
chances on losing some slow developers. You 
will find that most men will work harder 


retain a tangible but small immediate advan 
tage than a future but larger uncertainty. Let 
this advance be based upon the production of 


a certain amount of business; a man’s 
ducing qualities increase, add to his adva 


as 





When a man has learned to write $5,000 a 
month, he has only to learn, to, ‘do that which 
he is afraid to do,’ and he will soon make it 
$10,000 

“The men who have achieved enduring suc- 
cess in the business are men possessing not 


onlv the best tyne of ability, but sterling moral 


qualities as well. It is due them that the new 
men brought into the business should be of 
the same type. Let it be understood that the 
business is not a junk heap for failures in 
other things, and a better class of men will 
eventually take the place of the irresponsible 
drifters, to the very great advantage of th 


public, the company and the profession 
m x x 


EXPENSE LOADING METHOD 
ON INSURANCE CONTRACTS, 


In discussing the question why the expense 
loading should not be a fixed sum for all ages 
and not a percentage of the premium, A 


Mutual at Chi- 


cago, spoke as follows before the Chicago Life 


Stevens of the Northwestern 


Underwriters Association: 

“The topic covered by the questions under 
consideration has been often discussed, cspe- 
cially by the promoters of assessment insur- 
ance who contend that it cost no more to 
issue and take care of a policy for a person 
at age 60 than for one at age 21. Viewed in 
the abstract, this might seem to be ex- 
cept for the fact that the larger an amount 
requiring investment, the greater the cost at- 
tending it. But in truth the company is un 





true, 


der greater expense in commissions and re 
newals. From the standpoint of equity it is 
false. Expense is just as legitimately a part 


of the cost of life insurance as mortality; and 
provision for it must be made in calculating 
the premium. The expected mortality cost is 
computed with mathematical exactitude; the 
reserve is also computed with scientific 

curacy. The expected mortality com 
bined with the reserve, make up what is called 
the net premium, which will be adequate to 


protect all of the policies issued if there were 


cost, 





no expenses. 

“The net annual premium on an ordinary 
life policy, American Experience 3 per cent, 
at age 21, is $14.72. The net annual premium, 





ordinary life policy age 60 is $58.27, or about 


four times as much as the policy at age 21. 
If it costs four times as much to carry the 
actual risk for an insurant at age 60, why 


should he not pay the same proportion of ex- 


penses, and, if so, the exact equities are pre- 


served by adding the percentage to the net 
annual premium at both ages. 
“If the contention of the believers in the 


theory of adding a fixed sum to the net pre- 
mium for expenses, regardless of age, 
carried out, a curious result would be attained, 
as will be seen by the following illustration: 

“The expectation of life by the American 
Table of Mortality at age 21 is 42 years. The 
expectation at age 60 is 14 years. If an ar 
bitrary or fixed sum of, say, $5 per $1,000 was 


was 





d two persons, ages 
rr $1,000 each and ea h 
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ed $210 he expenses, 
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LIFE INSURANCE AGENT 
MOLDS PUBLIC OPINION. 











J. Wickliffe Day, one of the brightest of the 
young life men of Chicago contributes the fol- 
wing 1 r} Life Insurance Agent, A 
lold« f Public Opinion,” for the special life 
number of THE WeEsTERN UNDERWRITER: 
‘To be a molder of public opinion is no 
lean thing. It has been the aim of kings, and 
is to-day the ambition of aspiring leaders, 
politicians and business men Henry Ward 
Beecher uttered a great truth when he said, 
‘Private opinion is weak, but public opinion is 
t 


almost omnipotent.’ If the c 
you may ifted on its bosom to a 
position of eminence; but if you would breast 
the tide, you must face the breakers of public 


1S 


irrent favor- 


1 
stroke 


t 
disfavor and ostracism at every 


Phe 


molding of opinion contemplates the 

















ion of a thought into a notion, and of 
m into a more definite state, or opinion, 
which frequently resolves itself into absolute 
and positive conviction. To bring about this 
transition of thought an influence must be ex- 
erted, the most potent of which is personal 
conta 
= 
‘The life insurance business is pre-eminently 
one of personal contact; and herein lies the 
secret of its educational value to the solicitor, 
as it constantly calls h one’s better self and 
all that is ennobling, attractive and influential 
in one’s-nature. All the individuality of the 
agent is summoned to engage the attention, 
awaken the interest and establish the convic- 
tion, or mold the opinion of the auditor con 
cerning the subject-matter, insurance. 
\s the solicitor presents his propositions 
the minds of the individuals will coincide at 


some points; perhaps at many, in which case 
there is mutual support and the positive con- 
victions of both are strengthened. But at other 


1 


their 








points minds will diverge, and it is at 
these points by consummate skill the ex- 
perienced solicitor instantly grasps the situa- 


tion. discovers the impending breach and im- 


r4 | 
mediately cc 











neentrates his individuality in an 
attempt to prevent the threatened rupture in 
the continuity of their ideas. If successful. 
their minds meet again and are strengthened 
sympathetically by the concurrence. It is this 
ability to analyze the thoughts and notions of 
another in their chaotic state and offer such 
suggestions as will tend to conform them to 


one’s own train of thought, being careful not to 
antagonize, but by persuasive measures to 
awaken and strengthen, reciprocally, the nega- 
tive ideas. that thev will be made to 
concur with the ive ideas, and be molded 
into an opinion of like nature; it is this ability, 
I say, to direct the current of thought of an- 
other during its transition from disorganiza- 
tion to organization that characterizes the suc- 
cessful agent as a molder of private opinion: 
and public opinion is simply concentration of 
private opinion 


so 


too 


posit 


“Ne 
“Public opinion may be. and often is, 


wv simplv stating facts 


molded 
This may be accom- 
er through journalism or public ad 


plished eith 








dress, but in such cases the individuals cannot 
be singled out and each dealt with according 
to the peculiarit characterizing each indi 
vidual, hence opinion when so created is not 


1 


of a positive character and may be more 
easily swayed; whereas, individual opinions 
formed bv personal contact often partake so 
much of the nature of positive convictions. and 
so strengthened by experience, that it is 


such 


are 
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practically impossible for them to be swayed | not because of any special need for the horse, | is not charity, but merely the meeting of a 

as long as the circumstances which existed at | but because he had one cow too many. A business obligation. Thus the widow of the 

their inception remain unchanged. man in such circumstances would feel the | dead member would receive support, not as 

Every individual has ideas and notions | need of money, and might set his wits to work | a matter of charity, but as a matter of right. 

peculiar to himself or herself, and each may | to devise some means of relief. Even if he | “But the imperfections of such an associa- 

give greater or less credulity to statements | discovered no solution himself, he would | tion would soon become apparent. The young 
| 


than the other, in proportion as such state- | quickly see the advantage of selling his extra | and vigorous husband would assume a burden 
cow for scraps of precious metal, which might altogether out of proportion to that assumed 
be laid aside for future use, and meanwhile | by the aged or infirm husband. Moreover, 
would not need to be fed and would be in such an association would lack stability and 

f continuity. From the imperfections of such 


no danger of getting sick and dying. And 
using such primitive money, he would be pre- an association it is easy to trace the gradual 


ments do or do not appeal forcibly to their un- 
derstanding and sentiments concerning the 
subject-matter. As one person thoroughly 
convinced and imbued with an idea is capable 
of accomplishing more in awakening interest 


in others than a score of persons only half con- | pared to value a better currency when it pre- | adaptation of the life assurance principle to 
vinced, it follows that the mere enunciation of | sented itself. | the varying needs of civilized men. 

principles by a large number of persons is | “But the development of finance did not | 

seldom, if ever, productive of the lasting bene- | stop with the introduction of money. Men | “We could get along without tea and to- 


fits which accrue as the result of enthusiastic, found it difficult to keep their money safely, 
persistent effort of fewer individuals. and inconvenient to send it from place to place. 
“The company, therefore, that builds its | A new necessity arose, and the banking busi- 


bacco and precious stones—they are only lux- 
uries; but having once experienced the bene- 
fits of life assurance, we shall never be able 


agency force upon the theory of quantity in- ness was devised and developed to meet it | to get along without it—it is not a luxury, but 
stead of quality can only hope for results spas- At the present time, as soon as business men a necessity. Its growth has been phenomenal, 
modic or ephemeral in their nature ; while the extend their operations into a new region, | not by accident, but because it supplies a want 


company that selects its representatives by the 
standard of individual worth and merit builds 
most surely for the future. That the manage- 


one of their earliest needs is to have a bank and is based on natural laws. Such familiar 
at hand; and if no banking firm can be induced | maxims as the following apply to it: 
to establish a branch office in their neighbor- ‘Many a burden under which the individual 





ment are awake to this fact is evident from the | hood, they proceed at once to organize a bank | would be crushed can be easily borne by a 
growing tendency among large companies to of their own. | number of individuals.’ 
devise ways and means to enlist the services < “*Many who are weak can survive only if 
of competent representatives ; and not only is | “Now, just as the germ of the modern bank | they are sustained by those who are strong. 
this apparent from the inducements held out | js to be found in the idea of barter, so the | But self-respecting people are not willing to 
by the companies, but also from the fact that | germ of life assurance is to be found in the | surrender their independence. Hence, if sup 
those managing the business have great respect dependence of the weak members of a family | port is offered, 1t must be purged of every 
° for the opinion and judgment of the agency | upon the stronger members. Let us look for | element of charity.’ 
corps regarding any proposed innovations, and | a moment at the circumstances of a primitive | ‘The noble achievement of life assurance 
seek constantly to be in close touch and sym- | family. | is to give support and at the same time to 
pathy with the force in the field, and to safe- | “Let us take the case of three young men, | maintain the self-respect of the recipient 
guard their interests. The practice recently | sons of one father, who are well able to take “There are still women who keep’ their 
adopted by some leading life companies in dis- care of themselves and their families, but if | money in teapots, and there are still men who 
continuing brokerage business is a strong move death should come to one of them his widow | fear to entrust their savings to banks; but. as 
in this direction, and will ultimately result in | and children will be helpless. What more nat- | a rule, such persons are not in active life. 
strengthening the agency organization and de- | ural than for these three brothers to agree | If there are still business men who have a 
veloping the individual producer. | that in the event of the death of one the other | ‘prefererce for thus hoarding their money, 
“Inasmuch, therefore, as the value of one’s | two shall care for that one’s fami ilv? The | there are few of them who act in accordance 


service in any business which depends for sup- | 
port on the public endorsement and respect, as 
does life insurance, is measured by his or her | 
ability to mold public opinion, it necessarily The 
follows that only those who are qualified to 
accomplish this end can ever reasonably hope 
to attain to a degree of success beyond 





with that preference: for the necessit ies of 

business make them so dependent tnon the 
What the World Demande. a and advantages which they se- 
cure by depositiog their —e in bank, that 
they are constrained to follow ordinarv busi 
ness customs; for thus — are enabled to 


world does not demand that you 
become a great lawyer, a great physician 
or a great merchant; but it does require 





: that you shall so carry yourself through | establish their credit: to sell their paper: to 
mediocrity. Instances are not wanting on life as to uplift and not blight your fel- | | buv exchanve; to transmit funds economically 
every hand to demonstrate the truth of this lowmen, so as to help and not hinder, | and safelv from ene nlace to another, and to 
statement. 4 kh so as to elevate and not degrade them. | pay their bills conveniently. 

Some of the necessary qualifications for It does ask that you shall not gain riches Ne 
success in the insurance business are: ; : 


by impoverishing those who help you to | | 
become wealthy, that your dollars shall | 
be clean and not smirched with the guilt 
of trying to get ahead of your competitor 
‘Integrity, which includes uprightness of by sharp practice; it demands that your 
character, sound moral principles and honesty wealth shall not be stained with mrs blood 
in business transactions. of widows ag ge that you ~_ 
Agreeableness, or that quality which | re oe a ee en 
readily wins favor in any company, and which ees ene 
includes congeniality and politeness. 
‘Good address, which is that undefinable 
something which enables a man to gain his ob- 


“In the same way, women are still to be 
found who are prejudiced against life assur 
ance; and there are still men to be found 
who prove their ignorance by saying: ‘I can 
take better care of my money than any life 
assurance company,’ or ‘If my life must be 
assured, I will assure myself.’ 

“But no civilized community will ever do 
away with banks, and no civilized community 
will ever: do away with life assurance com- 
panies. And just as the banking business is 
a vast system, conducted on scientific prin- 


‘Conviction, or firm belief and confidence 
in one’s self, the business and the company one 
represents, without which it is impossible to 
enthuse and convince others. 


ee 











idea of thus associating the members of a 
" ; f - — | 

| single family for mutual protection naturally TD cage 
ject without seeming exertion or contest, and | suggests a similar combination among the ciples, s Pasg ciaiciar is a — ae 
generally, with the favor and approval of those | friends and neighbors of a community. Such dl ake “ T acumen a saa SS ie ee 
with whom he deals. It is a general power to | an organization would have in it the essence fal, Ponaigae gem ae exten ing its use- 
direct to the matter in hand whatever qualities | fulness in every civilized community. The 
are most needed for it at the moment. Lastly | good it does is obvious to all who have eyes 

‘Enthusiasm, without which the others will | to see. How this good is accomplished, how 
remain dormant and ineffective; for the business is conducted, how it is possible 


f genuine life assurance; namely, that while 
a man lives he can work, and his work will 
bring him in an income for his own mainte- 
nance and for the support of his family; but 








income from year to year, for he may die | KEEP INTERESTING CLIPPINGS 


“‘*No wild enthusiast ever yet could rest that if he should die, although he himself | *° furnish this protection with absolute cer- 
Tillhalf mankind were like himself possess‘d.'" | will no longer need money for his own main- tainty at a moderate cost, may be readily ex- 

ss tenance, his family will continue to need the | plained oO any person of intelligence, without 

? ; : support of which he cannot then provide. | the necessity of his studying mathematics or 
GERM OF LIFE INSURANCE | | seeking to obtain the scientific education which 

IS NICELY POINTED OUT. | “He cannot meet this difficulty with any | an actuary must acquire. 

' certainty by deciding to save a part of his | 
| 


In a paper on “Life Assurance—Its Germ.” to-morrow. But it is obvious that if twenty 





| 
the Equitable News shows the creation of the | ot thirty neighbors should club together and | nn a poor pnd meet to Seep 
P ce | agree to lay aside a certain sum each week, | newspaper clippings and reports for their 
great movement, far prior to the organization | “® : ee . information and to show customers. We 
, : a and that the money thus accumulated should : agg 
f the first life insurance company. It says: | pe used as a fund for the support of the wid- | have ‘the best device for this in a book 
“Necessity is the mother of invention, Life | ows of those who chanced to die first, the re- | made _ 101 this eee It has leather 
assurance Owes its existence to necessity. A | sult would be the establishment of a rude and | pata Seng Dack, cloth covered bind- 
need manifested itself and the ingenuity of | imperfect life assurance company Those who | — and oard sides. It contains twenty 
man was stimulated to invent something that | survived would still be able to work, and still | manilla pone od numbered consecu- 
would satisfy this need | be able, consequently, to lay aside from year | tively, and ruled on both sides for memor- 
“It may be interesting to determine the | to vear a part of their earnings Nor would = ae | envelopes are attached to 
origin of the first life assurance company, but | the family of the man who died first secure | the 00k ”y Safety pins and can be re- 
we must go back of that to discover the germ | an undue advantage, because the original | moved and new ay added as desired. 
from which all life assurance has sprung. | agreement had been reciprocal at a time when | It makes 2 Wes oT compendium of in- 
‘To this end an analogy between the origin | it was impossible to foresee the result. Each | neg samy We will send it express pre- 
and development of the banking business and | member had practically said to each of the 009 for ee c . 
the life assurance business may assist us. In | others: ‘I bind myself to contribute to the . ore gd Insurance Supplies—Globe-Wer- 
each case an evil existed for which it was | support of your family if you should die be- re 4 
necessary to discover a remedy. In each case | fore me, in consideration of your making a THe Western UNDERWRITER CoMPANY, 
a remedy was found | similar pledge to me.” The arrangement is 412 Vine street, 164 La Salle street, 
Barter may be called the germ of the mod- | of an entirely business character. Pledge has Cincinnati. Chicago. 
ern bank. The primitive man who had two | been exchanged equitably for pledge; and the Tel. Main 2077. Tel. Main 2914. 
cows might barter one of them for a horse, | fulfillment of such pledges when they fall due 
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POLICIES THAT HAYE 
RECENTLY BEEN ISSUED. 


The following is the instalment-annuity pol- 
icy of the New York Life: 

The New Yor Lire INSuRANCE COMPANY, 
by this policy of insurance, agrees to pay 
two hundred theusand dollars to Mary, wife 
of John Doe, the insured, of ...... , County 
Pe , eeate Of 2.5... , at the home Otiice 
of the company, in the city of New York, as 
follows: 

First—One hundred thousand dollars, in 
equal semi-annual instalments of twenty-five 
hundred dollars each, the first semi-annual in- 
stalment to be paid immediately upon receipt 
and approval of proofs of the death of the 
insured, and the subsequent instalments to 
be paid semi-annually thereafter, until forty 
semi-annual instalments shall have been paid; 
and, 

Second—One hundred thousand dollars, in 
cash, six months after the payment of the 
fortieth semi-annual instalment as aforesaid. 

Change of Beneficiary—The insured may, 
at any time during the continuance of this 
policy, provided the policy is not then assigned, 
change the beneficiary or beneficiaries by writ- 
ten notice to the company, at its home office, 
accompanied by this policy, such change to 
take effect on the indorsement of the same 
upon the policy by the company. If there is 
no beneficiary living at the death of the in- 
sured, the amount then insured by this policy 
shall be paid to the executors, administrators 
or assigns of the insured. 

This policy participates in the 
the company as herein provided. 

If the tmsured is living on the tenth day of 
October, Nineteen hundred and twenty-one, 
which is the end of the twenty-year accumula- 
tion period of this policy, and if the premi- 
ums have been duly paid to that date and not 
otherwise, the company will then apportion to 
this policy its share of the accumulated profits 
and the insured shall then have the option of 
one of the following five accumulation bene- 
fits : 


profits of 


“—_ 

(1) Receive the profits, in cash, 
tinue this policy 
premiums; or, 

(2) Receive the profits, converted into an 
annual income for life, and continue this pol- 
icy without further payment of premiums; or 

(3) Receive the profits, converted into ad- 
ditional paid-up insurance, subject to evidence 
of insurability satisfactory to the company, 
and continue this policy without further pay- 
ment of premiums; or, 

(4) Receive the entire cash value, as stated 
below, converted into an annual income for 
life, and discontinue this policy; or 

(5) Receive the entire cash value, as stated 
below, in cash, and discontinue this policy. 

At the end of the accumulation period, the 
company will send to the insured a written 
statement of the results under the five accumu- 
lation benefits. If a selection by the insured 
of one of these benefits is not received by the 
company within three months thereafter, it 
will be assumed that the insured desires to 
continue this policy under the first benefit, 
and the profits apportioned to this policy will 
be held as a credit with interest at such rate 
per annum as the company may declare on 
such funds. 

The company guarantees that the entire 
cash value of this policy payable in one sum 
at thé end of the accumulation period shall 
consist of 

First—Seventy-nine thousand two hundred 
dollars. 

Second 
company. 


and con- 
without further payment of 


The profits then apportioned by the 
Ne 


Casu Loans AVAILABLE ON DEMAND. 


Cash loans can be obtained by the insured 
on the sole security of this policy on demand 
at any time after this policy has been in force 
two full years, if premiums have been duly 
paid to the anniversary of the insurance next 
succeeding the date when the loan is made. 
Apolication for any loan must be made in 
writing to the home office of the company. 
and the loan will be subject to the terms of 
the companv’s loan agreement. The amount 
of loan available at any time is stated in col- 
umn 1 below. and includes anv previous loan 
then unpaid. Interest will be at the rate of 5 per 
cent per annum in advance. If the loans re- 
mains unpaid at the death of the insured, and 





the amount of said loan is not repaid in cash 
before the first instalment becomes payable 
under this policy, the amount insured by this 
policy shall not be paid in instalments, as 
specified on the first page hereof, but shall be 
paid in one sum, namely $130,000, from which 
shall be deducted the amount of said loan and 
any other indebtedness due on this policy. 


Casu LOANS AND OF 
CONTINUED INSURANCE. 


TABLE OF PAID-UP OR 


Column 1 Column 2. Column 3 
Insurance 
continued 

for $2,000,000 
(Payable in 

Ins'alment-.) 


Paid-up 
Insurance. 
(Payable in 
one sum.) 


After 
Expiration. 


Cash Loans 











Years. M'ths 

1 year -None. 0 9 

» , » 2 

4 5 

bh a) 

9 2 

11 1) 

12 8 

14 2 

) b 

x 16 8 

71,500 17 8 

78,000 18 6 

84,50 19 4 

91,00) 20 0 

97,500 2) 7 

ye: 7 104,000 q 2 

17 years . 68,800 110,500 9 

18 years .. 73,800 ” 3 

19 years. . 79,200 500 0 

20 years .- 80,700 Pol cy fully 1 “pair Lup 
21 years .- 82.200 
22 years.......... 83,600 
23 years . .. 85,200 
24 years .. 86,600 
25 .. 88,100 
26 years .. 89,600 
27 years . 91,000 
; : coe SOOO 
a+» 94,000 
. 95,400 

4 
This Policy Automatically Non-forfeitable 
from Date of Issue, as Follows: 


First—lf any eee is 
if there is no indebtedness to the company, 
this policy will be indorsed for the amount 
of paid-up insurance, payable in one sum, 
specified in column 2 of the table on the sec- 
ond page hereof, on written request therefor 
within six months from the date to which 
premiums were duly paid. If no such request 
is made, 


not duly paid, and 


the insurance will automatically con- 
tinue from said date for the amount stated 
at the head of column 3 of said table, for 


the term specified therein and no longer, said 
amount to be paid in instalments in the man 
ner stated on the first page hereof. 

Second—If any premium or interest is not 
duly paid, and if there is an indebtedness to 
the company, this policy will be indorsed for 
such amount of paid-up insurance, payable in 
one sum, as any excess of the reserve held 
by the company over such indebtedness will 
purchase according to the company’s present 
published table of single premiums, on written 
request therefor within six months from the 
date to which premiums were duly paid. If 
no such request for paid-up insurance is made, 
the net amount that would have been payable 
im one sum as a death claim on the date to 
which premiums were duly paid—namely, 
$130,000, less the amount of outstanding loans 
and of any other indebtedness due on this 
policy—will automatically continue as term 
insurance from such date, for such time as 
said excess of the reserve will purchase ac- 
cording to the company’s present published 
table of single premiums for term insurance, 
and no longer. 

The paid-up or continued insurance specified 
above shall be subject to the provisions of 
this policy, but without participation in profits, 
cash loans or further payment of premiums. 

Grace in Payment of Premiums.—A grace 
of one month, during which the policy re- 
mains in full force, will be allowed in pay- 
ment of all premiums except the first, subject 
to an interest charge at the rate of 5 per cent 
per annum. 

be 

Reinstatement.—The insured may secure re- 
instatement of this policy during the accumu- 
time within five 


lation period at any years 
after the non-payment of any premium, under 
the following conditions: Written applic: a- 


tion to the home office with evidence of insur- 
ability satisfactory to the company; payment 
of premiums from the date to which premiums 
were duly paid to the date of reinstatement, 
with interest at the rate of 5 per cent ~~ 
annum, and payment or reinstatement of a 


loans, including payment of any interest den 
and unpaid. 

Profits After Accumulation Period.—If this 
policy is continued beyond the accumulation 


—— 


period, profits shall be apportioned at the end 


of every five years thereafter during the con- 
tinuance of the policy, if all premiums have 
been duly paid to end of accumulation period 

General Provisions (1) Only the presi 
dent, a vice-president, the actuary or the sec 


retary has power in behalf of the .company 


to make or modify this or any contract of in 
surance or to extend the time for paying any 
premium, and the company shall not be bound 
by any promise or representation heretofore 
or hereafter given by any person other than 
the above. (2) Premiums are due and pay 
able at ‘the home office, unless otherwise 
agreed in writing, but may be paid to an 
agent producing receipts signed by one of 
the above-named officers and countersigned 
by the agent. If any premium is not paid on 
or before the day when due, or within the 
month of grace, the liability of the company 
shall be only as hereinbefore provided for 
such case. (3) If the age of the insured is 


incorrectly stated, the amount payable under 
this policy shall be the insurance which th 
actual premium paid would have purchased 
at the true age of the insured. Age will be 
admitted on satisfactory proof. (4) In any 
distribution of surplus or apportionment of 
profits, the eget les and methods which may 
be adopted by the company for such distribu 
tion or apportionment and its determination 
of the amount equitably belonging to this 
policy shall be conclusive upon the insured 
and upon all parties having or claiming any 
interest under this policy. (5) Any indebted 
ness to the company, including any balance of 
the premium for the insurance year remaining 
unpaid will be deducted in any settlement of 
this policy, or of any benefit thereunder 
(6) Any assignment of this policy must be 
made in age ite and both sent to the home 
office, one to be retained by the company and 
the other to be returned. The company has 


no responsibility for the validity of any as- 


signment. 

This policy is absolutely free of conditions 
as to residence, occupation, travel, habits of 
life, and manner, time or place of death. No 


permit or extra premium will be required for 
military or naval service in time of war or in 
time of 


peace, 
‘e 
This Policy is Incontestable from Date of 
ssue 
This agreement is made in onsideration 
of the sum of forty-nine bandited and eighty 


four dollars and .... cents, the receipt of 
which is hereby acknowledged, and of the 
payment of a like sum on the tenth day of 
October thereafter, in every year during the 
continuance of this policy, until twenty full 


years’ premiums shall have been paid 

In witness whereof the New York Life 
Insurance Company has caused this agree 
ment to be signed by its president and sec 
retary, countersigned bv its registrar or as 
sistant registrar. and delivered this tenth dav 
of Octohe rT, One thousand nine hundred and 
one, 


gg Ff SF 
REINSURANCE FEATURE 
Considerable 


IN CONTRACTS 
discussion has arisen over the 
application’ of the Illinois Life 
Life, giving the company the 
reinsure a part or the 


clause in the 


and Franklin 
authority to 
the risk 

The question whether by thus con- 
veying the power to the company, its re- 
sponsibility to the policyholder ceases for the 
reinsured risk or the part so reinsured. Can 
it relieve itself of direct liability to the as- 
sured? These are issues that the 
would have to decide if they ever 

The laws of most States provide for the 
reinsurance of the entire business of a com- 
pany. In many the deal has to be ratified by 
the insurance department of the home State 

In case the Illinois or Franklin had a re- 
insurance contract with a moribund institu- 
tion and reinsured the whole or part of risk 
in it, the question naturally arises as to the 
effect such transaction will have on the origi- 
nal policy in case, for example, a company 
that reinsured the risk failed. 

In the Illinois Life this reinsurance clause 
is made a part of the general provisions of 
the policy. In case of the Franklin, the agree- 
ment as to the reinsurnce privilege is a part 
of the application. 


whole of 


a 


rises 


courts 
arose. 
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SUB-STANDARD BUSINESS 
IN LIFE UNDERWRITING. 


The New York Sun recently published an 
article on the phases of sub-standard lives. It 
says: 

“There is a saying current in life insurance 
circles to the effect that nothing but an autopsy 
makes a man ineligible for life insurance to- 
day. Only a few years ago the list of the 
ineligible was a long one and a host of occupa- 


tions shut men out from insurance, while 
hereditary disease or symptoms of serious 
chronic ailment were insurmountable _ bars. 


Now, there is just one protession to -whose 
followers an insurance policy is inevitably 
denied, even by the most liberal companies. 
The submarine diver must go uninsured. He 
enjoys the rather depressing distinction of be- 
longing to the only profession which is con- 
sidered too hazardous for even the most elastic 
‘sub-standard risk.’ 


“Before 1896 he had plenty of company. 
Now firemen, harbor pilots, policemen, engi- 
neers, glassblowers, men in the life saving ser- 
vice, bartenders—all those who lead the stren- 
uous life and court an untimely end, are taken, 
figuratively speaking, to the bosom of the in- 
surance companies. Naturally, the terms of 
their policies differ as the problematical dan- 
ger of their occupations varies. In several 
of the larger companies, the electrical lineman 
is considered the biggest risk for whom a 
policy is written, but, if he is willing to agree 
to the company’s terms, he can get his insur- 
ance. 

“The scale upon which these terms are ad- 
juste. differs in the various companies. The 
company which was the first to adopt the sub- 
standard policy, and is now the most far reach- 
ing in the carrying out of that policv adjusts 
the extra risk penalty by means of a lien on 
the policy. The man insured pays no larger 
premium than he would under ordinary cir- 
cumstances, but the agreement into which he 
enters provides that, if he dies within a year, 
the amount of his policy is cut down by the 
amount which represents the extra risk in his 
case. If he lives two years, less is subtracted. 
When he has, so to speak, outlived the amount 
of the lien, his disability is wiped out and he 
has his full policy at regular rates. Other 
companies arranged the matter by writing the 
policy at the risk rate of a certain considerable 
advance in years. 

4 

“In the matter of physical disability, things 
have changed as radically as in the matter of 
professional disability. The medical examina- 
tion is as severe as ever, and to obtain a regular 
policy a man must pass this examination, but 
a physical condition which, five years ago, 
would have made it impossible for a man to 
obtain insurance, now merely means that he 
must secure a sub-standard policy. He can 
get his insurance if he is willing to pay liberally 
for the extra risk the company is taking. Of 
course there is a limit to this possibility. Men 
over 60 years of age are seldom insured unless 
conditions are exceptional and the thing is 
considered a ‘gilt-edge risk... Men in_ the 
most advanced stages of chronic disease, whose 
lease of life can be definitely determined as 
short, are, of course, debarred from insurance. 
But serious chronic disease in its earlier stages 
does not mean rejection. 


“The insurance companies studied statistics 
in regard to disease and mortality until they 
satisfied themselves that they were turning 
away good money on an illogical assumption. 
They found that a man may have weak lungs 
or kidney trouble or a troublesome heart at 25, 
and die of mumps or measles at 90. Statistics 
for a certain number of years showed that the 
number of deaths among the rejected was not 
so large in proportion as the number among 
the accepted 

“It isn’t the sick men who die.’ said a prom- 
inent official of one of the New York insurance 
companies to a Sun reporter. ‘There was 
never anything truer than the old saying that 


a creaking door is long on its hinges. The 
man who has something wrong with him 
usually takes better care of himself than the 
man with a fine constitution does. He isn’t 


taking chances, and unless his disease is one 
hound to progress rapidly he’s likely to live 
forever. We.have to make out a special policy 
for him adjusted to the extra risk we are run- 
ning in his case, but it would be sheer folly 





not to insure him. I really can’t understand 
why we were blind so long. 

**Now you take the problem of the liquor 
men. It has always been considered that the 
wholesale liquor man was little affected by his 
business and was usually a fair risk. The re- 
tail dealer was, in a majority of cases, a bad 
physical and moral hazard, and the barkeeper 
couldn’t be written at all. That was absurd 
We have a scale of liquor business risks. Even 
if a liquor man passes medical examination he 
may, perhaps, be refused a regular policy, but 
according to the verdict of that medical ex- 
amination and his personal character, a sub- 
standard policy may be written for him. A 
fireman may be considered a bad risk, yet the 
mortality among firemen isn’t phenomenally 
high. A pilot takes big chances, but a large 
majority of pilots die in their beds. 


“*Then look at this question of so-called 
hereditary disease. A child may inherit a 
tendency toward lung trouble, we'll say. It 
doesn’t by any means follow that because there 
has been consumption in his family that-a man 
will have weak lungs, or, if he does have 
weak lungs, he isn’t necessarily going to have 
consumption. We take into consideration all 
the circumstances, whether one of the parents 
had the disease, whether the child is like 
that parent or the other, the condition of lungs 
and general health at-the time of examination, 
the environment and chances for healthful 
living. And unless there is a positive evidence 
that the applicant already has the disease, we 
give him a sub-standard policy. We have even 
insured on a regular policy persons whose 
parents died of consumption. In one case two 
sisters applied. The mother had been con- 
sumptive. One girl got a regular policy; the 
other one we couldn’t insure at all. ; 

“*As for a weak heart, every second person 
has a weak heart in this day and generation. 
Few of them die of it. 

“ “We do an immense business on the lower 
East Side. Now you would think the risks 
would be great over there. The life is so un- 
sanitary. The people look anemic and hollow- 
eyed, but you can’t tell anything by that. The 
Tews are good risks. One of those anzemic- 
looking East Side Jews will hang on longer 
than the average healthy Christian. They are 
not really well. but they do not get seriously 


ill, and they do not die young. You would 
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be surprised to know how many of them 
out life insurance. They are thrifty and 
ing and fond of their families. They 
deny themsclves food to keep premiums 
up, and they are so particular about what they 
are getting. It is as much trouble to write 
$1,000 over there as to write $100,000 else- 
where, but we are glad to do the business 
The men are a good moral hazard. They have 
no bad habits. They lead temperate, moral 
lives. That offsets the sanitary risk. 

‘But, then, East Side or West Side, rich or 
poor, almost everybody will lie to an insur- 
ance company. It’s like lying to a customs in 
spector. ‘They think it doesn’t count. The 
funny part of it is they might as well save 
their breath, for it isn’t once in a thousand 
times that the lie succeeds. The medical ex 
amination tells everything, and we sift every 
thing else to the bottom. We don’t merely 
rely on the applicant’s word. Every time any 
one is rejected he goes on the insurance black- 
list, which all of the companies inter 
change and consult. I can tell by consulting 
the list whether an applicant has been rejecteu 
by another company, and why. In the old days 
men went from company to company trying 
desperately to get insurance. They make the 
rounds now trying to get regular policies. Then 
they settle down and take out a sub-standard 
policy wherever they can make the best terms 
No two companies have just the same ideas 
on risks. We may consider a man a fair prop 
osition whom another company thinks a bad 
risk, and we mav give him better terms than 
they would, but it is perfectly useless for him 
to tell us he hasn’t applied elsewhere. We 
know perfectly whether he has, and, if he has, 
what the verdict was. 

“‘Our examinations bring out results that 
give the applicants unpleasant surprises some 
times. In some cases we merely refuse to 
write the policy. and prefer not to explain our 
reasons unless the man insists. I’ve known an 
insurance examination to disclose serious 
things in regard to a man’s health that he had 
never suspected. Oftentimes that’s a good 
thing. It wakes a man to his danger and 
makes him take care of himself in time. But 
sometimes it scares a fellow half to death 
So many men say: “Well, I wouldn't for anv- 
thing in the world have mv wife know this 
She wanted me to insvre, but I'll never tell 
her I was rejected. I'll pretend to don’t be- 
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able mortality experience. 
The following are its rates: 





The State Life of Indianapolis went on the American 3 per cent basis January 1. 
Inasmuch as this is a new company, being in its seventh year, it has had a very favor- 
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lieve in insurance.” Then there are men who 
will not apply for insurance because they are 
afraid of being rejected. They have an idea 
that something is wrong with them, and they 
haven't the moral courage to find out the truth. 
I’ve run across any number of men like that. 
Moral cowardice prevents their ever applying 
for insurance. 

“*Just by association of opposites, that makes 
me think of Christian Scientists. You know 
they don’t insure. They don’t believe in pro- 
tection agains st something that doesn’t exist; 
that is, against disease. Since Christian Sci- 
ence has been spreading so, a number of per- 
sons who had insured heavily with us have be- 
come Scientists and stopped paying their pre- 
miums—would forfeit their money rather than 
their principles. That’s consistent whether it 
is rational or not. And, speaking of religions, 
missionaries are very bad risks. Most of them 
can get sub-standard policies, but one girl who 
came on here awhile ago couldn’t get insurance 
at all. She wasn’t very strong, and she was 
going down to Bahia, South America. That 
has the record of being about the deadliest 
place on earth. Northerners can’t stand it. 
The girl ought to have taken out her insurance 
before she picked out Bahia, but she didn't, 
and she came on here, never dreaming she 
would have trouble. Not a company would 
touch her. It was too bad, but she didn’t have 
one chance in 5,000, and we couldn’t afford the 
risk.’ 


aN 

‘Hasn’t the introduction of the sub-standard 
a brought back many of your old appli- 
cants who were rejected?” asked the reporter. 

‘Hundreds of them. Some of them were so 
delighted they couldn’t see straight. A man 
of any ability can earn a living for his wife 
and children while he can work, but the 
thought of dying and leaving them unprovided 
for is what disturbs him. There are lots of 
men who have slept better of nights since the 
insurance companies began taking sub-stand- 
ard risks. There’s another queer thing, Men 
are marrying who didn’t dare marry before. 
We've had cases where a man was afraid of 
inherited disease and didn’t marry for feat 
he would die and leave no provision for his 
wife. I personally know of two cases where 
the possibility of getting insurance has rung 
wedding bells.’ ” 








EXPIRATION BOOKS. 


Our pocket expiration books for agents 
and solicitors are the most convenient and 
popular in the market. The A. Williams 
form is indexed by months. Essential 
data and no more. One size is bound in 
tag covers containing 25 double pages. It 
sells for 15 cents. Another has 52 double 
pages bound in flexible morocco and sells 
for 50 cents. Another has 104 double 
pages and sells for 75 cents. 

Superior insurance supplies—Globe- 
Wernicke. 


THE WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 











Every man’s duty is to provide for his home 
and his own truest honor runs parallel with 
the performance of that duty—Sunlight. 





No remorse is so painful as that which is in 
vain, and that is the kind he experiences who 
puts off taking life insurance until he is unin- 
surable.—Sunlight. 


“The post of honor is the post of duty.” 





GUNMMEDO 


Policy Labels. 


Price List. 





COLORS. BRONZE. EMBOSSED. 
Red and White, 
Blue and © hite, 
or Chromatic. Gold. Green. 
1M..$ 3.00 $450 $550 2% M..${0.00 
2m... a7 5.50 650 5 M.. 15.00 
3M.. 4.50 6.50 7.50 10 M.. 25.00 
5M.. 6.00 8.00 1000 
10M.. 10.00 12.00 14.00 


Send for Full Line of Samples. 
WE GUARANTEE SATISFACTION. 


ADDRESS ALL ORDERS TO 


The Western Underwriter Co. 


164 La Salle Street, 413 Vine Street, 
Chicago. Cincinnati, 





THE “ST. LOUIS LIMITED.” 


—VIA— 


—BIG FOUR— 


(EFFECTIVE APRIL 29TH) 


-~TO—— 

Texas, Kansas # Missouri. 
Leave Cincinnati........ er; | 
Arrive Indianapolis............... 3:25 p. m. 
Arrive St. Louis............ . 9:50 p. m, 


PARLOR CARS, 
MODERN COACHES, 
DINING CARS. 


Ask for Tickets via Big Four Route. 


WARREN J. LYNCH, W. P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P.& T. Agt. 
J. E. REEVES, Genl. Southern Agt. 
CINCINNATI, O. 








A NEW TRAIN WEST, 
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Desiring Permanent Renewal Contracts 
with the most Progressive Company 
WRITE ME. 
WM. BOSWELL, - CINCINNATI 
Tat tt ee Ne a Da i as a a De Dee Da a RF 


THE FINEST TRAINS IN 
CENTRAL STATES 


BETWEEN 

‘: Cincinnati, Indianapolis, Chicago. 
BETWEEN 

Cincinnati, Dayton, Toledo, 
Detroit. 
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Vestibuled Trains, Cafe 
Compartment Sleepers. 


D. G. EDWARDS, 


Pass. Traffic Mgr., Cincinnati. 
plete ieee ieinieieleeiiebeieieie eee 


Dining Service, 
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B. & O. S=W. 


“Roya. BLUE SERVICE.” 


ST. LOUIS, 
CINCINNATI, 
LOUISVILLE, 
COLUMBUS, 

PITTSBURG, 

WASHINGTON, 

BALTIMORE, 
PHILADELPHIA, 

NEW YORK, 

BEST LINE 


BETWEEN THE EAST AND WEST 


Luxurious Vestibuled Trains. Palatial Ladies’ Coaches 

Pullman Drawing Room, Sleeping and Observation Cars 

B. & O. 8-W. Dining Cars. Meals served a la carte at 
popular prices. 

For Rates, Maps, Time-Tables or Sleeping Car Space 
call on any ficket agent or address 


0. P. McCARTY, 
General Passenger Agent, 
CINCINNATI, OHIO 





National Life Insurance Company 


OF THE U.S. of A. 


Chartered by Special Act of Congress, 1868. 


CAPITAL, $1,000,000. 


. D. WETHERELL, 
President. 


WANTE 


Good men as District Agents and 
Managers in Wisconsin, Kansas, 


OUR AGENTS MAKE MONEY. 





R. E. SACKETT 
Sec’y and Gen’l Mgr 


Do not sign a contract until 
you have investigated the plan of 


The Security Life and Savings 


INSURANCE 


COMPANY, 





Oklahoma, Texas, Iowa and Nebraska. Contracts direct with 
the Company giving full commissions and renewal interest. 


ADDRESS 


National Life Insurance Company 


OF THE U.S. OF A. 
119-121 La Salle Street, CHICAGO, ILL. 





OF DES MOINES, IOWA. 


CAPITAL STOCK, - *- + + $400,000 


Investigate our guaranteed ten-year accumulative investment, contract, the best 
nvestment contract written by any company. No medical examination required. 
All policies protected by approved securities deposited with the State of Iowa. 


CHICAGO OFFICE : 616 ROANOKE BLDG. SPRINGFIELD OFFICE: 308 MYERS BLDG. 
For General Agency Contracts Address the Home Office. 


OFFICERS: 
FRANK F. MERRIAM, President. CHAS. H. MARTIN, Treasurer. 
N. HODGSON, Vice-President. W. H. BAILY, Attorney. 
ELMER E. ROLAND, Secretary. R. A. PATCHIN, Medical Director 
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GOODRIDGE, FRENCH & CO.| 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. 
CHICAGO, 


Telephone 1790 Central. 





INSTRANCE BROKERS. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insnrance Agents & Brokers, 


177 LA err STREET, 
CHICAGO 


We Make a Specialty “x Placing Agents’ Brokerage 
and Surplus Business, Reliable Stock Companies. 


CORRESPONDENCE INVITED. 


a 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surp.us Lines, 
80-82 William Street, New York City. 
Vepresenting First-Class New York 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN &CO,, 
164 LA SALLE STREET, = CHICAGO, ILL, 





Surplus Lines for Agents 


Western Consolidated Underwriters 


FIRE and 
Marine Usuranice, 








_IN SURAN CE ADJ USTERS. 
‘FL, PARSONS, 
Adjuster of Fire Losses, 
29 Evciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance Adjuster, 
45 La SALLE STREET, Room 306, 
Telephone Central 856. 





CHICAGO. 








INSURANCE LAWYERS. 


White, Jobason, MeCastin & Cannon 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland, O 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





H. J. Booru, S. PETERS. 


BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 BoaRp oF TRADE, 
Telephone 784. CoLuMBvts, O10. 
Special Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 











T.B.Paxton, J.W.Wartington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
Unitrep BankK BUILDIN CINCINNATI, OHIO. 
Special Attention to Insurance Law. 





P. P. LEWIS, 
Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio, 
Notary and Stenographer in Office. Fire, Life. Accident and 


Liability Insurance Litigation a Specialty Unquestioned 
references given 





145 LA SALLE STREET, 
CHICAGO, ILL. 
Assets, $158,250.28 Unpaid Losses None. 
Shall be pleased to write Lines on Surplus Business. 
Correspondence Solicited. 


E, LITTLEFIELD & CO., 


MANAGERS. 





BEFORE SIGNING A CONTRACT 
Don't Fail To See 
Ferguson Bros., 
General Agents for Northern Illinois, 

THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 


SPECIAL AGENTS for Chicago. 
WANTED f DISTRICT AGENTS ‘°F outside 


territory. 


| LOCAL AGENTS everywhere. 





LUCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 
ESTABLISHED 18f8. 


Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 





C.A. FARNHAM & CO., 
4TH AND VINE Sts. CINCINNATI, Ouro. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited 











REGISTER OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 14% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 


best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3. or, express pre- 
paid, $3.25. All locals should have one. 


THE Wiens UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. a 
Tel. Main 2077. . Main 2914. 











THOMAS H. GEER & CO., 
General Insurance, 
158 SuPEeRiIoR STREET, CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENU ES, CLEVELAND, Ono. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: : Woodland and Willson Aves., 
*  ) Downtown Office: Century Bldg. 








FRED P. THOMAS & CO., 


General Insurance, 
STANDARD BurLpine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


TREMAINE, DRAPER & CO., 


eneral Insurance, 
2u4 Superior STREET, - CLEVELAND, OHIO. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 


THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 
solicited. 








Indianapolis, Indiana 








RIGHT TO THE POINT. 


The concise local agents’ text book, 
“Right to the Point,” is intended as a 
practical educator, instructing agents as 
to the every-day affairs in an office. It 
covers all points that come up in the 
transaction of local business. We sell the 
book at 50 cents each. 


THe WESTERN UNDERWRITER COMPANY, 


sg ee _ 164 La —_ St, 
incinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914 














1846 —THaE— 1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 








W. R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 
FIRE INSURANCE CO. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - = $57,530.78 
‘‘Max'mum Security—Minimum Cost.’’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS: 
N. 8. Reed, . W. » Ww. W. , 
ete, Sacape, seen 
H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 


. B. SMITH, Pres’t. BR. SMITH, Seo’y. 





J. W. Wacner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINBSS CONFINED TO OHIO. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 
RELIABLE AGENTS WAN@™* 








NEW AND ATTRACTIVE FORMS 


— = 


Customers’ Expiration Books. 


in Paper, Linen and Morocco. 
Inventories, Poiicy Files of all varieties. 
MANUFACTURED BY 
THE GLOBE WERNICKE CO. 


THE WESTERN UNDERWRITER CO., AGENTS, 
413 Vine St., Cincinnati. 164 La Sal'e St., Chicago. 


SOLE AGENTS FOR CHICAGO. 
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THE WESTERN UNDERWRITER. _ 
Royal Union Mutual *®*** °.2ckson, — ee 


President. 


Life Ins. Co. SIDNEY A. FOSTER, 


Mtv G R A R [) FIRE INSURANCE 
The lowa Law Absolutely Protects the Insured. [lost COMPANY, ..... 


Liberal Policies. 





A ‘MILLION DOLLAR” COMPANY! 


OF PHILADELPHIA, PA, 


Highest Interest Rate. - Largest Cash Settlements. Organized 1853 ASSETS $2,078,168. Surplus $1,029667 





This old and well-known institution has justly acquired a national repu- 
Ww. B. A. STAUDT, State AGENT, tation for fair and honorable dealing. Agents needing 
CANTON, OHIO. 


companies should address 
WM. E. ROLLO & SON, 
MANAGERS WESTERN DEPARTMENT, 
You cannot afford to spend your time selling Life Insurance | 210 LA SALLE STREET, CHICAGO, ILL. 


withaut knowing what we have to offer. 


G. L. DOBSON, President. P. M. STARNES, Secretary. 
D. G. EDUMNDSO\N, Vice-President. F. A. DURHANI, Asst. Secretary. 
A. S. STULTS, 2nd Vice-President. © N. E. COFFIN, Counsel. 


LEWIS SCHOOLER, [iedical Director, G. A. VANDERSLUIS, Actuary. 


HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 
A LECAL RESERVE, RECULAR LIFE INSURANCE COMPANY. DES MOINES, IA. 
Capital Stock, - ~ 200,000 
Look into the conditions of our Guaranteed Ten-Year Endowment Gold Bonds. Every bond or contract 
issued by this company is protected by a deposit of approved interest-bearing securities with the Auditor of 
the State of lowa. This company also issues regular level-premium legal-reserve life policies on the Non- 


Participating basis. Now is the time to secure the choicest territory. Special inducements to men capable of 
acting as general agents. Address 


C. €. OTIS, Hammond Bldg., Detroit, Mich., I, S. STULTS, 2d Vice-President and Manager, 
Manager for Michigan. Central D.pt., Tacoma Building, Chicago, 


TRUE and DEMING, Matihews Bidg., Milwaukee, Managers for Wisconsin. 


Western AssuranceCo. SUN 
OF TORONTO, CANADA. | N S U k A N C E 


















OLDEST IN THE WORLD. 





HON. GEO. A. COX, J. J. KENNY, — n 
President. V.-Pres. and Managing Director () L: re ICE 
A B..  , 
Assets, January 1, 1901, in U. S, - $2,016,370.79 n LONDON a 
Surplus in United States, - - - - 638,430.58 iil ara OF LONDON. 
Income in U.S. for 1900, - -— - 2,025,005.19 | Chief Office in the United States, No. 54 Pine Street, New York. 


Losses paid in U. S. from 1874 to 1900, 20, 103, 120. 34 - ; PER ELS Fs 
SrEoiat acnmra 1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 


Michigan, HARRY KITSON, Peninsu'ar Bank Building, Detroit, Mich. WESTERN DEPARTMENT,171La Salle St. CHICAGO, ILL. 
Kentucky and Tennessee, H. B. HART, 137 E. Third St., Cincinnati. 
Ohio, H. M. GIBBS, Columbus. FAGENTS WANTED. 








S3an ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY,. 





is RI a ok ire eee $9,804,902.52 
Liabilities........... .. a eal art na nem emai 4 aa 5,100,174.15 
Rick Std cbrececacsecin Sta eae ot cee ae te ae 4,704,728.37 
Cincinnati General Agency: Northwestern Department 


J. M. DB CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, - © © CHICAGO. 
Tennessee, Arkansas and West Virginia. bie ya FonW V. THOMAS, } ASS" Secretaries 








THE WESTERN 





UNDERWRITER. 








Provident Savings Life Assurance Society 


OF NEW YORK. 





EDWARD W. SCOTT, President. 


THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO POLICYHOLDERS 


TO BE FAITHFUL *° Ano scenrs 


Is the motto of the management of the Union Mutual. 
all interests impartially. 
candor. 


To serve 
To treat all parties with consistent 
To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE Co., 


(INCORPORATED 1848.) Portland, Maine 
. . 


PRED E. RICHARDS, President. ARTHUR L. BATES, Vice President. 
rm Address either 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, II. 

EDSON D. SCOFIELD, Supt., 1110 Am. Tract Soc. Bldg.. 150 Nassau St., New York City. 








ORDINARY and 
INDUSTRIAL 


LIFE INSURANCE POLICIES. 


ree (Se 


s 2 ~ —> BOTH SEXES, AGES { Te Te. 
Sa aa | 4 
eT as vee =} || Policies Easy to Self. 
MN ciowscran | Amounts $15 to $100,000. 
AGENTS WANTED. 


The Prudential Insurance 
Company of America 


JOHN Ff. ORYDEN, Pacsiocear. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 








18sS0. —~—~—-THE--— 1901, 


United States Life Insurance Co. 


IN THD CITY OF NEW YORE, 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, President Chemical National Bank, 
Ce See ele ee ete Builder. 
E. H. PERKINS, Jr., President Importers’ and Traders’ Nat. Bank, 
JAMES R. PLUM. - - - - - - - - Leather, 


FINANCE 
COMMITTEE. | 


Active and successful Agents who desire to make DIRECT CONTRACTS With this 
well established and progressive Company, thereby securing for themselves not only 
an immedixte return for their work, but also an increasing annual income commen- 
surate with their success. are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the Berksuire give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 

Before insuring your life or,taking an agency, examine the new pol:cy contract 
now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’l Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
315-316 Williamson Bldg., Cleveland. 14 Carew Bidg., Cincinnati. 
WILLIAM D. WYMAN, General Agent for Iiliaois, 
100 Washington St., Chicago. 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 


PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 


OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


te@"°GOOD LIVE AGENTS WANTED- 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. .... 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 
921-3-5 Chestnut St., Philade!phia. 





The Mutual Life of Kentucky, 


LOUISVILLE, KY., 


Is desirous of engaging District and Special 
Agents throughout the State of Ohio. Good 
terms to the right men. Address for further 
particulars, R. Simpson, State Agent, Pike 
Bidg., Cincinnati, O., or C. F. Whipple, 
General Agent, Cuyahoga Bldg., Cleveland, O. 


Insurance Company 


Assets, + - $899,232. 
} 





Accident 
and Health 
Policies. 


BEST COMMISS:ONS. 


oF NEW YORK, 


LARGE BENEFITS, LOW RATES. 





Surplus, . - $388,441. 





| KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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THE WESTERN UNDERWRITER. 


PROVIDENT LIFE AND TRUST CO. | The NORTHERN CENTRAL 


OF PHILADELPHIA. 


ing LIFE INSURANCE CO., 


, a ae ae ee 43,009,633.21 
535, 536, 537, 538 and 539 The Spitzer Bldg. 











In everything which makes Life Insurance perfectly safe, moderate in 
cost, _ — to the so insurers the Fasveuaer is unexcelled. TOLEDO, OHIO. 
vidence of the skillful and faithful management of this Company i 
found in its exceedingly low expense rate, ro the remarkably rane. Has the cleanest and best contracts sold. 
rate of mortality. For the full period of its existence, the death rate has Policies in Amounts from $100.00 to $25, 000.00 


been only .61 of the rate indicated by the authoritative tables . 
; Payments Month! Semi- 
- Pipes y y, Quarterly, Semi-Annually or Annually. 


WILLIAM D. YERGER, General Agent Western Oho, ” ane GRAND OPPORTUNITY TO AGENTS for Territory in 

S. S. SAFPOLD, General Agent, Eastern Ohio, Pennsylvania, West Virginia and Michigan. 

alice: aaaiee 706-710 Garfield Bullding, Cleveland, Ohio. 

‘ ‘ ‘ —_ Marquette Building Chicago, Ill. W. S. a J. G. ROBISON, 
eden Building, Detrott, Mich. aoe. Secretary. 








The Massachusetts Mutual Life Insurance Co. mt"* 


INCORPORATED 1861. 


Assets Jan. 1, 1901, $26,245,622.04. Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
JOuMM A. HARBL, President, HENRY RM. PHILLIPS, Secretary. 


CINCINNATI OFFICE: 201 Johnston Building. - F. G. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 

















e . s * 
The State Life Insurance Company | Mutual Reserve Fund Life Association, 
INDIANAPOLIS, INDIANA FREDERICK A. BURNHAM, Pacsioenr. 
SWORRW M swEEKET, SAMUEL QUINN, WILBUR 8. WYRE, 
UNPANMELED RecoRD _ BIGHTY-ONB THOUSAND POLICY-HOLDBRS. 
im force ‘Assets ond all ther furpime 
— 2 Rd oH ove, THE TWENTIETH ANNUAL STATEMENT 
1808... 3 (048.000. S250.045, gee. gigt-ece, SHOWS THAT THE 1900 — re 
. 090’ . An Increase in Assets. An Increase in Income, 
1900....$28,339,877 $671,370 409,594 $261,776 prsayte soe Siesaaiinn 
Deposit with State of Indiana for Protection of all its Policyholders CFense In HUFplE 
A HALF MILLION DOLLARS AND 
punk FTAA FT RB ad 5 1 An Increase in Insurance in Ferce. 
Yo, GURANGE AGENTS, Benn Lr Psy er Ste Comra en 
EF Nghe A TS NET SURPLUS, $1,187,617.68. 
petency an e ependent. 
The Company hes desizebis territory for capable mes. Contracts direct with the home office, Total Death Claims Paid since Organization, over Forty-eight Miltion Dollars. 





When Working for , Do You Know 
The Mutual Life..... That The Mutual Life writes the most liberal policies 








ti : That The Mutual Life gives the highest guarantees ? 
You needn't introduce the Company—the Company introduces you. > _¢ 
There you have it. You needn't take a minute or a word to prove That The Mutual Life has policies that meet every 
where The Mutual stands or what it stands for. The whole world requirement of investment as well as of protection ? 
knows its masterful leadership—just as you know it yourself. But 
there are some things you may not know. Look into these things. Take no one’s say so, but investigate. 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President, 


IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, $60,582,802.31. Assets January I, 1901, $225,753,152.51. 












lM HAS ROOM FOR WORKERS WHO ARE NOT REBATERS. ADDRESS 


GEORGE T. DEXTER, Superintendent ot Domestic Agencies, New York. 

















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN RECEIVE EXCEPTIONALLY 
ATTRACTIVE CONTRACTs FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 
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UNION 32" 
AND-~+—-<—— 
SURETY 
COMPANY, 








Individual Accident, Health 
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, ROLLA V. WATT, Mgr., 


For 
Coast De partment—California, Oregon, 
Washington, t Utah, Idaho and Arizona. 


BAN FRANCISCO, CAL. 


JNO, TENNEY, 
R. EMORY WARFIELD, 9 on Mer. 








mae De? Mary- 
land, Virgin ia. lina, Dist. of 

96 Walnut Street, PHILADELPHIA. 
joax B. GEORGE W. Law. 


LAW BROTHERS, Megrs., 


Department — ~ mminois, » Ce, — 
ana, M mu, 10 Kansas, issou 
at. isonet, N. Dakota, & Da- 
al N Colorado, Wyoming. 

3 ROYAL INSURANCE BUILDING, 

109 Jackson Street, CHICAGO. 











“The Leading Fire Insurance Company of the Wo. 
FIRE —— TORNADO. 


acece| ROYAL 


Insurance Company. 
LAW’S INSURANCE AGENCY, 


106 EAST THIRD STREET, CINCINNATI. 
Ground Floor, Ma-onic Temple. 





C F. SHALICBRORS, Manager, 
For the New York Department. 


GEO M CONT, Ass’t Mgr., 


FREDK. W. DAY, 2nd Aso’t Mgr., 
Roya! Insurance Bidg., & Wal! 8t., New Vouk. 





GEORGE P, FIELD. E. B, COWLES, 
FIELD & COWLES, Mers., 


Massach ee... Sy New Hampshire, 
Rhode Island, Vermont, Maine. 


85 WATER eTReer TON, MASS. 








JNO, B, CASTLEMAN, A. G. LANGHAM, 


BRECKINRIDGE 


CASTLEMAN. 
BARBEE & cas LEMAN, Mgrs, 


ew Department — Kentucky Tennes 
see, Georgia, Florida, South Carolina, Ala 
bama, Mississippi, Texas, Arkansas, Tad 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 














Western Salvage Wrecking Agency, 


Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manaper 


Long Distance Telephone, 
Main Express 275. 








THE EZEKIEL & BERNHEIM CO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREMOUSES, 
Ne. 334 Math otreet. 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc. B. ROTHSCHILD, Special. Long Distance Telephone [lain 1368 
€@ Adjusters will please telegraph or telephone at our expense. @ 





ESTABLISHED 1853, 


coo LK HBcce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 William Street, . * . NEW YORK. 


F.G. VOSS, Manager and Attorney. 





UNITED STATES ‘eee 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacca. 





ontinental Sueeeasee to 

Centinenta!l Assurance Ce. of North America. 
asualty Northwestern Benevolent Society. 

Metropolitan Accident Company. 
ompany e Railway Officialsand Employes Accident Associaties. 


CASH CAPITAL, $300,000.00. 


General Offices; 134 [onroe Street, Chicago, Ill. 





Libera! Policies. 


° ACCIDENT a rates and 
Writes ‘yeres, LMSUranice. | nn! 





GOOD LIVE AGENTS WANTED. 


LONDON GUARANTEE AND ACCIDENT 69. 


(LIMITED) 

OF LONDON, ENGLAND. 

» HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





ORGANIZED 1869. 


CONKLING, PRICE AND WEBB, 
Gea’! Agents Illinois, Missouri and Indiana, 
New York Life Building, Chicago. a 


CHAS. L. RAYMOND, 
Gen’l Agent Michigan, 1229 Majestic Bidg. 
Detroit. 
































